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SHOCK ABSORBERS 


an Do This! 








(A LLILL | 














Patented in 
the U.S.A. and 
Foreign Countries 
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In one week, Indian Dealers in Meriden, Conn., And, remember, Connecticut is up north, where 

installed 38 sets of Indian Shock Absorbers. . half of the cars are put up during the winter. 

- epee in New Britain, Conn., installed 48 sets Indian Dealers everywhere are making money. 

oo same — —_ they made six dollars profit Send for the Indian 74 to 1 plan, which tells how 
SOOTS BRHNC OFF to.handle Indian Shock Absorbers without financial 

This was in February, during a snow storm. investment. 
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F yours is a part-time compressor — give it 
| a full-time job. Make it serve in changing 
tires as well as pumping them up. There are 
thousands of cubic feet of profit in its tank, 
if you’ll use them. 


Weaver has several power service devices 
which harness the unused power of air com- 
pressors and turn it into dollars. 


Here are two. An Air Tire Changer for tires 
on split rims—and a Power Rim Stripper 
that demounts the largest of truck and bus 
pneumatics from disc wheels and solid rims. 


It makes little difference to these power 
performers what may be the condition of 
the rim — nor matters it how stubbornly the 
custed-on shoe may cling. Quickly, easily, 
safely—the tire comes off. 


In 1928—put your air compressor to work. 


WEAVER, 


Air Tire Changer 
Rim Stripper 





Visit Your Jobber Whenever 
You Can And SEE What’s 


New in Equipment. 


WEAVER MANUFACTURING CO. 
Springfield, Illinois, U.S. A. 


WEAVER CANADIAN CO., Ltd. 
Chatham, Ont. 
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How Many Cubic Feet of Profit 


Does Your Compressor Deliver? 








WEAVER AIR TIRE CHANGER 


Handles 18 to 24 inch split rims with perfect safety. 
Saves time handling heavy rims and tires frozen to 
rims. Rim held by two stationary jaws, adjustable 
to fit various size rims, while one end of rim is drawn 
inward by power jaw controlled by handle operating 
two-way valve. In remounting, power jaw expan 

rim onto tire. Your compressor furnishes ample power. 


? 










WEAVER POWER RIM STRIPPER 


Heaviest truck and bus pneumatics, come off their 
18 to 24 inch solid rims, disc or wire wheels in a jiffy. 
Power does it—with your compressed air. Chuck 
which grips the wheel moves inward. The six cen- 
centrically adjustable fingers shove the shoe off. 
Jobs which used to require hours now take minutes. 
Indispensable to shops servicing trucks or buses. 
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Equipment for every need: TOWING : MOTOR OVERHAUL : REAR AXLE REPAIRS : TIRE REPAIRS : LUBRICATION : BRAKES : WASHING 








ADV. PICARD-SOHN, INC., N. Y. 
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Coast to Coast now only $9.00 





land to Pittsburgh 80¢ 
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€ An Advertisement for Bell Long Distance Telephone Service 


THE station to station day rate for the longest tele- 
phone call you can make within the United States 
is now only $10.00. From San Francisco to New 
York is only $9.00. From St. Louis to Chicago is 
only $1.45. From Newark to Philadelphia is only 
60 cents. 

An average of 2,614,000 toll and long distance 
calls are now handled daily by the Bell System. 
The purchasing agent of a large western manu- 
facturer called his general storekeeper from New 
York, 2800 miles away. He secured information 
that enabled him to make a purchase saving his 
firm $250,000. 

The Cheyenne, Wyoming, manager of a 
farm machinery house made seven long 







distance calls to Nebraska and Colorado points. 
Within an hour's time he sold 25 threshers for 
$50,000. 

A Missouri fruit company calls each of its dealers 
at regular intervals and gets their orders by Long 
Distance. 

The time and money saved by Long Distance 1s 
summed up by a Chicago lumberman. He says: 
‘The toll to Milwaukee is 80 cents. Average cost of 
making the trip, $10.00. Detroit toll is $1.80. A 
trip would cost $25.00 or more.”’ 

What long distance calls can you profitably 
make now? You will be surprised how little 
they willcost. ... Calling by number 
takes less time. . . . . . . Number, please? 
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You Wanta Catalog or Literature 


The Size or Price of Any Garage 
Equipment or Parts or Anything 
Automotive that Interests You— 


Just Ask Us! 
Come to Automotuwe Headquarters / 


If you are interested in information about shop equipment, tools, 
replacement parts, accessories, etc., check them in the squares below, 
and MOTOR AGE will see that data are forwarded you. 





This is the old established MOTOR AGE “Clearing House” service, 
made easier for you. 


Tear Off the Coupon—Check Not More Than 10 Items—Information Will Follow 


CHECK NOT MORE THAN 10 ITEMS AND MAIL TO 




























Motor Age, Chestnut and 56th Sts., Philadelphia, Pa. 


I want catalogs or literature with prices on the items checked below. 


Equipment and Tools 
[_] Air compressors 
[]Aligners, piston and 
rod 

[] Aligners, wheel 

[]}Bearing babbitting 
equipment 

[_} Benches, work 

[} Benches, electric test 

[] Bins, parts, steel 

[_} Brake reliner 

[] Brake tester 

[_] Brushes, wire 

[] Carbon burning equip- 
ment 

[_] Chargers, battery 

[] Cleaners, engine 

[] Compound, grinding 

[] Crankshaft returning 
tool 

[_] Cutters, bolt 

[] Cylinder hones 

[} Dies and screw plates 

[] Drain pans, oil 

[_}] Drill press 

[] Drills, electric 


City 


[_] Drills, twist 

[ ] Engine stands 

[| _] Fenders 

[_] Fender tools 

[ } Files 

[ }Gages, compression 

[ ] Gages, dial 

[ ] Gages, feeler 

[|] Gasoline pumps 

[ } Grinders, bench 
[_}Grinders, flexible shaft 
[] Grinders, valve 

[} Hoists, shop 

[ } Hoists, wrecking 

[_] Horses, shop 
[ ] Hydrometers 
[_} Jacks, dolly 
[_} Lathes 

[ } Lubricators, 
| ] Micrometers 
[} Paint spray equipment 
[_] Pliers 

[ } Presses, arbor 

[ } Pullers, bushing 

[] Pullers, wheel and gear 
[ ] Reamers, all kinds 


oeeeeeeeeeeeeeeeeeee ees 


pressure 
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[ } Refacers, valve 

[_] Soaps, car washing 

[}Steam cleaning equip- 
ment 

[] Tanks, parts cleaning 

[_}] Tire tools 

(_] Torches, blow 

[ ] Valve lifters 

[_} Vulcanizers 

[_} Washers, car 

[_} Washers, lock 

[ |}Welding equip. & sup- 
plies 

[_] Wrenches 


Replacement Parts 


[_] Armatures, rewound 

[ } Axle shafts 

[ | Bearings, ball 

[ } Bearings, replaceable 

| } Belts, fan 

[_] Brake and clutch lin- 
ing 

| ] Bushings 

[ | Carburetors 

[ ] Fuses 


oe eeeeneeeneeeeeeneeneeeeee 


[_] Gears, rear axle 
[_} Gears, timing 

[|] Gears, ring 

[ |} Ignition parts 

[_] Mufflers 

[_} Pistons 

[_} Piston pins 

[_] Plates, clutch 

[] Rings, piston 

[ }] Shims 

|_| Spark plugs 

[-] Valves 

|] Vises, machinists 
|_| Wire, all electrical 


Shop Supplies 


[ |} Babbitt metal 

[_} Cement, iron 

[1Cement, radiator 

[ ] Cleaners, floor 

[_} Covers, fender and up 
holstery 

[_} Flux, soldering or bab 
bitting 

[_] Hacksaw blades 

[ ] Packing for pump 


eoeeeeeeesvesreeseeeeeeeeeee 


Note: When convenient please enclose business card or letterhead. If from ea individual state nature of employment and by whom employed. 


[_} Rod, welding and bras- 
ing 

[_] Paper, emery and sand 

[_] Solder, self fluxing 


Accessories 


[_] Anti-freeze solution 

[ ] Bumpers 

[ ]Car heaters 

[ ] Cigar lighters 

| ] Clocks 

| |] Engine heat indicators 
[ |} Lacquers and paints 
[ ] Luggage carriers 

[_] Metal and body polish 
[_] Radio shutters 

[} Rear view mirrors 
[_] Shock absorbers 

[ ] Signal devices 

| ] Spring covers 

| | Tire covers 
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Proving the profit in a Studebaker franchise—two-level new 
and used car salesroom, Paddock Motors Co., Everett, Wash. 
Duplicate two-level service building across the street. 





After 6 years W. R. Paddock 
bought out his boss 
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RSS six years W. R. Paddock 
worked for the Studebaker dealer 
in Everett, Washington. From the 
inside he saw the steadily growing 
profit to be made selling Studebakers. 


In 1914 Mr. Paddock bought out 
his boss—began business for himself. 


For fourteen years now W. R. 
Paddock has been growing with 
Studebaker. The first year he sold 9 
cars—last year he sold 528. More 
than $735,000 of profitable business 
in 1927! His first building held only 
one desk and four cars. Now Mr. 
Paddock uses two large modern two- 
story sales and service buildings. His 
first organization was 3 people— 
now more than 30 are employed. 

















as Studebaker dealer in Everett, 


Four Lines in One-$795 to $2250 


Studebaker now offers its dealers four 
great lines of cars, ranging from $795 
to $2250—record-breaking values... 
champion performers! But Studebaker 
goes further by giving its dealers close 
friendly co-operation in selling new 
and used cars, in building service busi- 
ness, financing, etc. Because of the 
assistance Studebaker renders in help- 
ing its dealers to grow and to prosper, 
Studebaker has won the distinction of 
being America’s most friendly factory. 


The automobile dealer who desires 
a profitable, stable franchise such as 
Studebaker offers is invited to write to 
Dept. 51, The Studebaker Corpora- 
tion of America, South Bend, Indiana. 
All inquiries will be held confidential. 


America’s Most Friendly Factory 


—— 


Where W. R. Paddock began business for himself 


Washington. 


STUDEBAKER. 
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THE quickness with which the Vulco Tire is leaping into Ae 























leadership is not at all mysterious. Before this tire 3} 
was ever introduced more than ten million motorists were using \ 
Vulco products. The moment they saw the name Vulco \ 
on a tire they knew it meant superior quality and satisfy- 
ing service. Ten million ready buyers from the very start— 


that is why the Vulco Tire is forging ahead so rapidly! 


Manufactured by The Gates Rubber Company, Denver, U. S. A. 
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Birmingham Gadsden Mobile Montgomery Selma Tuscaloosa — Kingman Lowell 
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Abilene Coffey ~wY opeka Wichita 
ieee i is dotted with stocks @) oo 
Baltimore Cun Y of New Departure Ball Bearings own Salisbury 
Boston ready for prompt shipment in any emergency Chelsea 
srockton — Fal —no farther from you than your telephone. _— Lowell 
Detroit Lansing 

Ask for the name of your nearest author- | a 

Flint Jackso ny Saginaw 
Duluth ized distributor and your copy of the new Ball = 

— Vi Bearing Service Catalog just off the press. + —— 
Joplin . . Sedalia 

THE NEW DEPARTURE MANUFACTURING CO. 
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Make Up the 
Prospect’s Mind—Your Way 








The mention of the Timken Bearings in your car may 
well be the very thing that finally puts over the sale. 
For there is an immediately receptive attitude toward 
Timken-equipped cars, which starts the prospect to 


selling himself on everything else you say. 


Everything he has ever heard about car performance, 


and more than a quarter-century of continuous national 


Timken advertising are working to swing him your 


way the instant you talk the Timkens in your job. 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 


Timken tapered construction Timken, POSITIVELY ALIGNED 
ROLLS, and Timken-made electric steel are the exclusive 
Timken technical points that account for Timken endur- 
ance. They are responsible for inherent Timken capacity to 
ward off the wear of thrust, shock, radial load and friction. 
It settles technical matters to mention Timken Bearings. 
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Business Shows 


Excellent Health 


Old Record Would Have Been 
Passed Had Ford Filled 
Orders 


EXPORT TRADE GOOD 


NEW YORK, May 23—From the 
manufacturers’ standpoint the auto- 
motive situation must be considered 
eminently favorable. Sales have been 
on a high level in both domestic and 
foreign markets, and profits have been 
on a comparable basis. Although price 
competition has been keen, adequate 
margins have been maintained by most 
of the producing companies. 

Two factors have been singled out 
by commentators as evidence that the 
industry is not operating as actively as 
might have been expected earlier in the 
year. It is pointed out that production 
is below the record year of 1926; yet 
the fact is that if Ford were able to 
come close to meeting orders for his 
product the previous records would 
have been exceeded, and without, it is 
likely, seriously affecting the business 
of the other companies. 











Claude Read Advanced 


DETROIT, May 22—Claude Read has 
been promoted from assistant manager 
to manager of the parts division of the 
Cadillac Motor Company, according to 
Nicholas Dreystadt, general service 
manager. He succeeds W. M. Warner, 


who resigned to enter business for him- 
self, 





Jack Le Cain Quits Racing 


BOSTON, May 22—Jack Le Cain, 
widely known in automobile racing, has 
decided to abandon this sport, primarily 
because of the death of Frank Lock- 
hart, and the serious injury last fall to 
Harry Hartz on the track there. He 
has joined the sales force of the Gra- 
ham-Paige Motor Company of Boston. 





Buys Lubricator Business 


MADISON, WIS., May 21— The 
Madison-Kipp Corp. has purchased from 
the Detroit Lubricator Co. all of its 
force feed lubricator activities with the 
exception of the locomotive type. All 
€quipment of this division is being 
moved to the Madison plant. The trans- 
action was an outright purchase and 
does not affect the capital stock or the 
Management of either company. 





Alaska Holds Its 
First Car Show 


FAIRBANKS, ALASKA, 
May 19—Alaska’s first auto- 
mobile show closed here this 
week, after a successful three 
days of business. Thirteen 
cars, ranging in price from 
$900 to $3,000, were exhib- 
ited. 











Durant Believed to Be 
Centralizing at Lansing 


DETROIT, May 21—The Durant Mo- 
tors, Inc., plans to start installing ma- 
chinery in its new building being built 
at Lansing, July 1. Contractors have 
until Aug. 1 in which to complete the 
structure. 

According to reports emanating from 
Lansing, those close to the internal 
affairs of the Durant corporation see 
practically all Durant interests trans- 
ferred to Lansing soon and it is be- 
lieved that the $750,000 addition now 
being made to the Durant Lansing 
plant is but the start on an extensive 
plan of centralizing Durant business in 
Lansing. 


New Durant Cabriolet 


NEW YORK, May 21—Durant Mo- 
tor Co. is starting delivery this week 
on its new four-cylinder cabriolet at 
$725 f.o.b. Lansing. This car is fin- 
ished in Newport blue with black win- 
dow reveals and body beading and 
striped in burnt orange. Room is pro- 
vided for two passengers in the rumble 
seat. 


Car Production Gains 


WASHINGTON, May 21—Automo- 
bile production in the United States 
during April totaled 409,948 passenger 
cars and trucks, of which 364,877 were 
passenger cars and 45,071 were trucks, 
5,189 more units than in April, 1927. 





Paul Clodio Dies 


NEW YORK, May 18—Paul V. Clodio, 
sales -manager for Bragg-Kliesrath 
Corp., Long Island City, died Monday, 
May 14, of Brights disease. He was a 
pioneer in the industry, having been the 
first importer of Bosch magnetos from 
Germany, and was also an importer of 
Benz and Mercedes cars. 


May Set Record 


at Indianapolis 


Track Fast Following Repairs, 
Causing Belief Marks 
Will Fall 


120 M.P.H. BY DURAY 


By C. Edward Packer 


INDIANAPOLIS, IND., May 20—A 
number of factors have combined to 
indicate that old records will fall before 
the onslaught of the 33 cars scheduled 
to start in the Decoration day race this 
year. 

While only 33 are allowed to start 
there are at this time actually 36 en- 
tries. All of these cars are now at the 
track and in fact have been there for 
some time past. Among these are the 
following: 

Car 
Duesenberg Spec. 
Green Special 





Driver 
Benny Shoaff 
Unnamed 


Stutz Special Unnamed 
Stutz Special Anthony Gullotta 
Detroit Special Cliff Durant 


(Please turn to page 16) 





Rubbers Makers to Meet 


TRENTON, N. J., May 19—The 
Rubber Manufacturers’ Association of 
New Jersey will hold its summer meet- 
ing and outing at the Trenton Country 
Club on June 18. The invited guests 
will include prominent rubber men from 
other cities. 


Rockford Builds New Unit 


ROCKFORD, ILL., May 19—The 
Rockford Metal Specialty Co., has an- 
nounced plans for a $100,000 factory 
building which will be ready for oc- 
cupancy in about three months. The 
company manufactures metal stampings 
of all kinds, but is directing its principal 
product to the automotive field. 





"Twehuhd ‘iechoed Peeckdon 


ALLIANCE, OHIO, May 21—Frank 
W. Trabold has been reelected president 
and general manager of the Transue 
Williams Steel Forgings Corp. Dwight 
Keplinger was named vice-president, 
and Herbert Woolf, secretary-treasurer. 
Regular dividends, suspended when 
business slumped several months ago, 
were voted restored. The company is 
working 80 per cent of maximum pro- 
duction, manufacturing forgings for 
automobile parts and accessories. 
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Sunday Closing 
In Kansas City 


Believe Salesmen Will Be 
More Efficient With Six- 
Day Week 


KANSAS CITY, May 19—Kansas 
City automobile dealers last Sunday 
began a “$250,000 experiment” when 
every car salesroom in the city was 
closed. The $250,000 involved is the 
estimated salaries of the 400 to 500 men 
who will have “Sunday off” instead of 
working seven days a week, for a period 
of one year. The dealers are “gam- 
bling” this against the belief that a 
day of rest and recreation will make the 
salesmen and sales managers more effi- 
cient and will result in more sales dur- 
ing the weekdays. 


Studebaker-Erskine Gain 


DETROIT, May 22—Retail deliveries 
of Studebaker and Erskine ears through- 
out the United States during the first 
10 days of May exceeded retail de- 
liveries for the same period last year 
by 27 per cent, according to a statement 
issued today by President A. R. 
Erskine of The Studebaker Corp. of 
America. 








Steam Heated Highway 


SAN FRANCISCO, May 22—Sixteen 
miles of highway in the high Sierra 
Nevada mountains near Reno, Nevada, 
are to be heated by steam during the 
winter months, to melt the snow and 
keep the pavement open. 


Honduras Has 1 to 1377 

WASHINGTON, May 22—Compila- 
tion from the latest census of the 
Republic of Honduras show that auto- 
mobiles there average one to every 1377 
residents. This is based on both truck 
and passenger cars. The census places 
the population at 700,811. Latest re- 
ports indicate a total of 384 passenger 
cars and 117 trucks in that country. 








Hemphill Heads K. C. Group 

KANSAS CITY, May 18—At the an- 
nual election of the K. C. Motor Car 
Dealers Assn., William P. Hemphill was 
elected president and R. C. Greenlease 
vice-president. The following were 
elected directors: 

John A. Butler, R. W. Reid, E. F. 
Williams, Sam W. Ramsey, R. P. Rice, 
J. Frank Witwer and Noel V. Wood. 





Takes on Graham-Paige Line 
MIAMI, FLA., May 22—The Shack- 
elford Motor Co. has been made dis- 
tributor for Graham-Paige in eastern 
Florida and Cuba. The company is 
headed by D. L. Shackelford. 





Morris Heads New Firm 
SEATTLE, May 22—The Economy 
Auto-Motive Corp. has been formed 

with Whitney Morris manager. 








Sales Manager 














Frederick N. Dodge 


You read of his appointment 
as general sales manager of 
Safe-T-Stat Co. in last week’s 


Motor Ace. Here’s his pic- 
ture—and we wish him the 
best. 














Two Leave Murray Co. 


TRENTON, N. J., May 19—Dr. E. H. 
Grafton, chemist of the Murray Rubber 
Co., has resigned and Warren F. Jones 
succeeds him. 

A. N. Alexander, comptroller and 
director of mechanical sales, has also 
resigned. Randolph Wert has been ap- 
pointed comptroller and H. M. Stoner 
and B. M. Cailen have been placed in 
charge of mechanical sales. 


Pike Advanced by Wagner 


SAN FRANCISCO, May 18— The 
Wagner’ Electric Corp. announces 
that E. D. Pike, heretofore in charge 
of Wagner Electric Pacific coast serv- 
ice operations, is now manager of the 
local branch sales office. 


Murphy Asst. Sales Head 
CLEVELAND, May 23—L. F. Mur- 
phy has been made assistant sales man- 
ager of Jordan Motor Car Co. 


Raskob Bank Director 
NEW YORK, May 23—John J. Ras- 
kob, chairman of the finance committee 
of General Motors Corp., was recently 
elected a director of the Emigrant In- 
dustrial Savings Bank. 


“Rick” Honor Guest 
BALTIMORE, MD., May 16—Capt. 
E. V. Rickenbacker, sales manager of 
the La Salle division of the Cadillac 
Motor Car Co., and a recent visitor to 
this city, was honor guest at a banquet 
at the Southern Hotel. 


Shore Assists Drader 
LONDON, ENG., May 21—Wiillys- 
Overland Crossley, Ltd., Stockport, an- 
nounces the appointment of J. E. E. 
Shore as assistant to Laurence L. 


Drader, traveling representative for 
India. 
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Watch My Smoke 
Says Latest Car 


Berlin Creation Propelled by 
Sky Rockets, Has Fast 
Pick-Up 
WASHINGTON, May 19—A motor- 
less automobile which can accelerate 
from a standstill to 60 miles an hour 
within 200 feet has just been described 
to the Department of Commerce in a 
report from Douglas Miller, acting 

commercial attache at Berlin. 

The energy for propulsion of the 
automobile is contained in _ rockets. 
Builders of the new type car declare 
they plan to apply the same rocket 
principle to aviation. 





Durant Export Record 


ELIZABETH, N. J., May 22—The ex- 
port division of Durant Motors, Inc., 
broke all previous sales records in April 
and shipments for the first four months 
of 1928 show an increase of 30 per cent 
over the four month period of any prev- 
ious year, according to T. S. Johnston, 
assistant to W. C. Durant. 





Record Chevrolet Output 


DETROIT, May 21—Chevrolet pro- 
duction totaled 135,832 units and set a 
new record, W. S. Knudsen, presideut, 
declared today. Output of the new 
Chevrolet models up to May 1 was in 
excess of half of last year’s production. 
Mr. Knudsen declared that the April 
record may be broken this month. 





Plans Junk Yard 


SAN FRANCISCO, May 21—The Mo- 
tor Car Dealers Association of San 
Francisco is completing plans for the 
establishment of a cooperative junk 
yard. 





Nudelman Opens Store 


SEATTLE, May 19—H. E. Nudelman, 
for several years representing the P. J. 
Cronin Co., of this city, in Bellingham, 
Wash., has opened a motor car supply 
store at Bellingham. 





DeBard Heads Coast Branch 
SEATTLE, May 22 — A factory 
branch of the Coast Tire and Rubber 
Co. has been established here, with J. 
E.. DeBard in charge. 





Hamilton Selling Auburns 
ROCHESTER, N. Y., May 18—Ralph 
C. Hamilton, formerly of the Stutz 
company, New York City, has joined 
Auburn-Rochester Corp. 





Thompson Buys Garage 


WAVERLY, N. Y., May 18—The 
Central Storage Garage has been taken 
over by Maynard A. Thompson, former 
postmaster. 








Bl 


the 
hor 
oF / 
all: 


rec 
Lo 


rec 
on 


ert 


Hii 


an 


JO) 


Mc 











May 24, 1928 


Lockhart’s Car 
May Be Fixed 


Black Hawk Special Called 
Fastest by Keech, Who 
May Drive It 


INDIANAPOLIS, May 19—That the 
Stutz Black Hawk Special in which 
Frank Lockhart raced to his death in 
an attempt to establish a world auto- 
mobile speed record at Daytona Beach, 
Fla., will be rebuilt and that Ray 
Keech, holder of the present record, 
will pilot the car in a new attempt 
seems probable in the light of recent 
developments here. 

The car was taken upon its arrival at 
Indianapolis to the Stutz factory. It 
is said the motor is undamaged, as the 
bed and axles bore the brunt of the 
wreck. It has been estimated that $10,- 
000 will be the approximate sum needed 
for its repair. The car originally cost 
$70,000. 

“T believe the car is the fastest in 
the world and capable of 225 miles an 
hour,” said Keech upon his arrival here. 
“I’d like to see it repaired and person- 
ally would like to take it to Daytona 
Beach and attempt to break the present 
record.” 

William F. Sturm, manager of Frank 
Lockhart in his attempt to break the 
record in the car, would like to see it 
on the beach for another trial. 





Durant Buys German Plant 
BERLIN, GERMANY, May 18—W. 


C. Durant, American car manufacturer, 


has purchased from the German zovern- 


ment a large plant near this city for 
the manufacture of Durant cars. 


40 Million for Highway 

SACRAMENTO, CALIF., May 22— 
The first section of a double-track high- 
speed motorway, to connect San Fran- 
cisco with Los Angeles, will be placed 
on the ballot at the general election this 
fall, in the form of an_ initiative 
measure, authorizing the expenditure of 
$40,000,000 for this first link. 

It is interesting to note that the idea 
Was first proposed by H. H. Dunn about 
two years ago, and was described by 
him in Motor AcE, for which he is 
special correspondent. 








Hinckley Forms Company 
HARTFORD, CONN., May 21—Rob- 
ert H. Hinckley, formerly of Hotchkiss, 
Hinckley & Welsh, Inc., has organized 
Knight Motors Sales & Service, Inc., 


— feature the Falcon-Knight and 
Ordan. 





Rubber Hoods Newest Item 
NEW YORK, May 19—Sherman 
Motor Products Co. reports large de- 
mand from the replacement field for its 
automotive rubber hoods that are de- 
signed to keep the distributor, coil and 











Here’s the Title-Holder | 





at Indianapolis. 








PETER DE PAOLO, titleholder of the A.A.A. National Automobile racing 


championship for 1927, now is in training for the Decoration Day classic 


Photograph shows, left to right: Sumner S. Howard, service 
manager, AC Spark Plug Co., a well-known racing authority; Peter De Paolo; 
“Cotton” Henning, De Paolo’s mechanic, and Phil Schafer, veteran racing 
driver 








spark plugs free from water, oil and 
dirt. The hoods are the invention of 
David M. Sherman. 





Heads St. Louis Rotarians 
ST. LOUIS, May 23—W. H. “Harry” 


Willeockson, secretary and general man- 
ager of the Vesper Buick Auto Co., has 
been elected president of the St. Louis 
Rotary Club. 


More Studebaker Dealers 


SOUTH BEND, IND., May 22—Ac- 
cording to Paul G. Hoffman, vice- 
president of The Studebaker corpor- 
ation, more than 3900 Studebaker deal- 
er contracts have been signed as of 
May 15. This exceeds the best previous 
record by more than 800 dealers. 

Studebaker representation in export 
markets is also at a new record point. 
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Moon Collapsible C 


Tue new Moon 6-72 collapsible cabriolet is a custom-built car adaptable 

to all seasons and conditions of weather. 

change with little effort from an open roadster to the snugness of closed car 

The new model is custom finished throughout. 
in the 8-75 line 
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Veterans of Other Days 














J OF DAWSON, speedway racer of other days, is shown here with the 

Marmon Wasp in which Ray Harroun won the first Indianapolis classic. 

That was in 1911, a long time ago, but Joe hasn’t changed a bit and you'll 

see him pacing the start of the big race in a Marmon 78, if you're lucky 
enough to be there 








Credit Marmon 
With 7 Records 


INDIANAPOLIS, May 22—Accord- 
ing to word received by G. M. Williams, 
president of Marmon Motor Car Co., 
seven world’s non-stop endurance 
reeords were established by a Marmon 
automobile at the famous Miramas 
Autodrome near Marseilles, France, at 
the completion of an endurance test of 
50,000 miles conducted by F. Lionel 
Rapson of London. 

The new records, which were confirmed 
by the International Association of 
Recognized Automobile Clubs for cars 
irrespective of classification, were for 
distances of 30,000 to 45,000 kilometers 
and 20,000 to 30,000 miles. After estab- 
lishing these records the car continued 
for 50,000 miles, the remainder of the 
run being undertaken from the stand- 
point of an endurance test, since there 
are no official standards of comparison 
for greater than 30,000 miles from 
which to base a new world’s record for 
the entire distance. The entire run was 
under the official observation of the 
Automobile Club de France. 





Reorganize Rockingham 


BOSTON, May 19—A complete re-. 


organization of the Rockingham Speed- 
way, at Salem, N. H., was brought 
about today when the new owners met 
and incorporated as the Rockingham 


Amusement Company of Massachu- 
setts. 
Sanctions have been granted for 


races on July 4 and Oct. 12. 





Excise Receipts Down 
WASHINGTON, May 23—A total of 
$4,230,787.34 in excise taxes was col- 
lected from the automobile industry 


during April of this year, which was a 
decrease of $2,209,557.93, compared 
with April of last year, according to 
figures just announced by the Treasury 
Department. Total receipt for the past 
11 months of the fiscal year showed a 
decrease of $11,000,000 over a corre- 
sponding period last year. 


Found Oakes Products Corp. 

DETROIT, May 19—The Oakes Prod- 
ucts Corp. has been organized under 
the laws of Michigan to acquire all the 
assets and business of the Oakes Co. 
of Indianapolis. The new company is 
also acquiring basic patents on air 
cleaners for automotive as well as in- 
dustrial uses. 
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Graham-Paige 
Forms ‘Legion’ 


Three Brothers Organize Body 


Unique in Industrial 
World 


DETROIT, May 21—The Graham- 
Paige Legion, an organization unique in 
the industrial world, has been formed 
by the three Graham brothers as an 
honorary group within the ranks of the 
Graham-Paige Motors Corporation and 
its distributors and dealers throughout 
the world. Membership in the Legion is 
limited to those executives and em- 
ployees who have demonstrated their 
loyalty, character, and integrity. 

The pledge of the Legion follows: “I 
do hereby voluntarily enlist as a mem- 
ber of the Graham-Paige Legion, and 
sincerely and cheerfully agree to fol- 
low, to the best of my ability, in all my 
relations with the public and _ the 
Graham-Paige organization, the prin- 
ciples of integrity, unity of purpose, 
and loyalty, on which this Legion is 
founded.” 








“Show Me” Week a Success 


CHICAGO, ILL., May 21—One of the 
most successful sales drives ever staged 
in the automobile industry ended here 
with the close of “Show Me” week, by 
the Auburn Automobile Co. The com- 
pany reported selling 142 cars with 
many prospects to close later. During 
the period of “Show Me” week Chi- 
cagoans were asked to call the company 
and a car would be sent to them. They 
were asked to put it through any test 
they desired, to drive the car themselves 
and if after doing this they were not 
satisfied that it would do all they want- 
ed it to do, they would not be asked to 
buy. 











A Builder of Race Cars 





[GIS is the frst photograph of Harry 
Miller’s new California-built racing engine, 
just completed for entry in the International 
500-mile race classic to be held at Indian- 
apolis Memorial Day. Mr. 
Miller claims this new 
vest-pocket 91 cubic inch 
displacement engine de- 
velops 202 horsepower at 
1000 revolutions. The 
photograph shows Miller 
about to install the last 
two Champion spark 
plugs, with which his 
creations have _ always 
been equipped 
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Observe Annual 
Blessing of Cars 


Lonaconing, Md., Perpetuates 
Custom of Prayers for 
Automobiles 


ote ee 


WASHINGTON, May 22—Automo- 
biles were assembled for their annual 
blessing by Rev. Patrick J. Bradley, 
rector of St. Mary’s Catholic Church at 
Lonaconing, Md., not far from this city, 
prior to a May procession, recently. The 
prayer of blessing for automobiles, as 
pronounced by the priest, was as fol- 
iows: 

“Oh, God, our Lord, vouchsafe to hear 
our prayers and bless this car with 
Thy right hand; bid Thy holy angels 
stand by it, to save and protect from 
any danger all those who travel in it; 
and just as through Thy Levite Philip, 
Thou didst grant faith and grace to the 
Ethiopian who was sitting in his chariot 
and reading Thy sacred words, show 
likewise to Thy servants the way of 
salvation, that, helped by Thy grace and 
ever striving to do good works, they 
may after all vicissitudes of their life 
and journey here below, rejoice forever 
through Christ, our Lord, Amen.” 





Enough for a City 


DETROIT, May 21—It is announced 
that 110,823 persons are now employed 
at the local plants of Ford Motor Co. 
This is a new all-time record; 823 in 
excess of the former high mark of 1926. 





Rutherford Heads Penn Co. 

NEW YORK, May 22—W. O. Ruther- 
ford, former vice-president and direc- 
tor of the B. F. Goodrich Co., has been 


elected president of the Pennsylvania 
Rubber Co. 





Will Broadcast Race 
PHILADELPHIA, May 21—The 
John Warren Watson Co., maker of 
Watson Stabilators, has arranged with 
National Broadcasting Co. to broadcast 
the Indianapolis race May 30. 


Standardized Shop Attire 
DETROIT, May 21—An army of 
something more than 15,000 men, rep- 
resenting the service station personnel 
of the Oakland Motor Co. throughout 
the United States, is being outfitted in 
a Standard uniform. 








Osterholm Advanced 
PHILADELPHIA, May 22—H. G. 
Qsterholm has been appointed repre- 
sentative of the Curtis Co. in Ohio, 


— Pennsylvania and western New 
or 





Gabriel Changes Name 
BALTIMORE, MD., May 16—The 


Gabrie} Sales and Service Co. has 
changed its name to L. J. Jullien, Inc. 








What’s (oming | 


SHOWS 

Automotive Equipment As- 
sociation, Coliseum, Chicago, 
Oct. 22-27. 

*Chicago, Jan. 26-Feb. 2. 

National Standard Parts 
Association, Cleveland Audi- 
torium, Oct. 29-Nov. 3. 

*New York, Jan. 5-12. 

Radio Manufacturers Asso- 
ciation, Inc., Stevens Hotel, 
Chicago, June 11-15. 


CONVENTIONS 

American Automobile Trade 
Association, Annual Meeting, 
Cincinnati, June 28-29. 

Automotive Engine Rebuild- 
ers Association, Coronado Ho- 
tel, St. Louis, June 11-14. 

Automotive Equipment As- 
sociation, Grand Hotel, Mack- 
inac Island, June 17-23. 

Automotive Equipment As- 
sociation, Coliseum, Chicago, 
Oct. 22-27. 

National Association of Au- 
tomobile Show and _ Associa- 
tion Managers, Drake Hotel, 
Chicago, July 26-27. | 

National Standard Parts 
Association, Hollenden Hotel, 
Cleveland, Oct. 29-Nov. 3. 

Radio Manufacturers Asso- 
ciation, Inc., Stevens Hotel, 
Chicago, June 11-15. 

Society of Automotive En- 
gineers, Chateau’ Frontenac, 
Quebec, June 26-29. 





World Motor Transport 
Congress, Rome, Sept. 25-29. 
RACES 


Altoona, June 16. 
Atlantic City, direction South 


Jersey Racing Association, 
May 30. 


Indianapolis, May 30. 





*Will have special shop equip- 
ment exhibit. 





June 1O—A.E.A. Sum- 
mer Meeting Number, 
Motor World Wholesale. 

June 23 — Engineering 


Issue—A utomotive Indus- 
tries. 




















Moseley Sales Manager 
SEATTLE, May 21—A. R. Moseley 
has been made retail sales manager of 
the local Packard company. He has 
had long experience and is well-known 
in the local automotive field. 
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Goodyear Shows 
Extra Duty Tire 


Company Says New Product 
Will Outlast Average 
Automobile 


AKRON, May 23—Goodyear Tire & 
Rubber Co. is introducing a new tire 
known as the Double Eagle which will 
sell at approximately 20 per cent more 
than the present heavy duty lines. The 
claim is made by the company that the 
tire will outlast the average life of 
an automobile. Sets now under test 
have already traveled more than 40,000 
miles. The new tire will be built in 
all regular balloon tire sizes, but the 
company says it expects only limited 
production because of price and the fact 
that it is a better tire than the aver- 
age person needs. 

The company has made also a special 
inner tube for the Double Eagle tire 


which also bears the Double Eagle 
name. 





Opens Singapore Branch 

SOUTH BEND, IND., May 22—An- 
nouncement of the opening of a Stude- 
baker branch office in Singapore, Fed- 
erated Malay States, was made today. 
T. C. Conner will be manager, Colin 
McCulloch assistant, and W. C. Finn 
service representative. 





Two-Brake Law 

HARTFORD, CONN., May 19— 
Among the new laws to be asked of the 
next legislature will be one requiring 
all cars registered in this state to be 
fitted with two independent braking 
systems with two separate means of 
application. 





Coe U. S. Branch Head 
CINCINNATI, May 23—G. M. Law- 
rence, sales manager of the United 
States Electrical Tool Co., announces 
the appointment of H. O. Coe to the 
managership of the company’s Cleve- 
land office. 





Trindl to Move Plant 


AURORA, ILL., May 21—The Trindl 
Corp. will transfer its production ac- 
tivities to this city this fall upon com- 
pletion of a new factory unit. The 
plant will employ about 150. 


Standard Oil Director 
NEW YORK, May 21—Lionel T. 
Barneson has been elected vice-pres- 
ident and director of the Standard Oil 
Co. of New York, succeeding his father, 
John Barneson, who resigned. 








Record Heads Branch 
FORT WORTH, TEXAS, May 19— 
Phil C. Record has been made manager 


of the local branch of Ferris-Simpson 
Co. 
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Buys Automobile 
to Match Home 


Stutz Policy Draws Attention 
to Matter of Tints and 
Shades 


N elderly lady and a _ youngish 

gentleman were in earnest conver- 
sation during the intermission between 
acts at a recent Ether Barrymore per- 
formance in Chicago. 

“T am going to buy that cream 
colored car, in spite of all you say,” 
insisted the old lady. 

“All right,” the man replied, “but 
pray tell me why?” 

“Well, last fall I had my home re- 
painted. I spent a great deal of time 
and thought getting just the exact 
colors I wanted. The result was a 
splendid success. It just satisfied me 
precisely. And I want you to know 
that that car has exactly. the same 
color combination. It matches my house. 
That’s why I’m going to have it.” 

One of the great 1928 developments 
in motordom is the advent of a wide 
range of colors and brighter tints, from 
which the automobile buyer may select. 
Standard models have shown a big step 
in advance in this respect and now in- 
stead of appearing in one or two colors 
they frequently have a three-tone effect. 

With the Stutz policy of “no two cars 
alike” in color combinations, more at- 
tention has been drawn nationally to 
this matter of tints and shades. 


Old Line Dealers 


SOUTH BEND, IND., May 22— 
Figures recently compiled by The Stude- 
baker corporation indicate that 245 
Studebaker-Erskine_ distributors and 
dealers have been handling Studebaker 
products for 10 years or more. 

A considerable portion of this nuin- 
ber have been in business longer than 
15 years and one instance shows a 
dealer affiliation with the corporation 
for 27 years. 











Kamerer Succeeds McCarver 

PHILADELPHIA, May 19—Alan L. 
Kamerer has been made Chrysler serv- 
ice manager in New Jersey and Penn- 
sylvania, succeeding W. M. McCarver. 
His office is 900 N. Broad St. 





Hershfelt Heads Service Bureau 

ST. LOUIS, MO., May 18—James 
Hershfelt, of the Vesper-Buick organ- 
ization, was elected chairman of the 
St. Louis Service Manager’s Bureau at 
a meeting attended by 85 service man- 
agers at Marquette Hotel last Friday 
night. Hershfelt succeeds W. B. Den- 
hard of the Hudson-Frampton Motor Co. 

Other officers elected at the meeting 
were: W. J. Van DaGrift, vice-chair- 
man, and five directors, W. B. Denhard, 
T. E. Crosby, L. H. Masson, S. L. New- 
man and Z. L. Taylor. 
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HE misunderstanding that made us the embarrassed object of a solicitation by 

an agent of the American Federation of Musicians has been followed by another 
misapprehension which we record with greater pleasure because it is to our profit. 
It is evident from these errors that among the professional supplicants at the shrine 
of Apollo we have been card-indexed as an organist in the musical sense. Disliking 
practical jokes as the lowest form of human endeavor, we inclined to become incensed 
when asked to join the musicians’ union, but when a western music publisher sent 
in a batch of songs, we changed our attitude. And why not? We’re willing to be 
thought a pipe-organ manipulator (yes, we’ve sunk that low) if it nets us professional 
copies of the latest songs. 


After such accidental gratuity, is it any wonder that we are anxiously 
looking forward to the time when the Estey people beg to make us a gift of one 
of their residence organs? Come one, come all, say we. 


On page 20 of this issue is to be found an article entitled: “Salesmen Who 
Stick Get the Big Dough.” It was by a happy coincidence that we found the 
following editorial in the Peerless Co-Operator, which is offered as a helpful 
supplement: 


“In the world of finance, Samuel M. Vauclain, president of the Baldwin 
Locomotive Works, is today a prominent figure. Some years ago, when 
Vauclain was earning four thousand dollars a year with Baldwin, another 
concern offered him ten thousand. Vauclain gave the offer his careful 
consideration. Then he said: ‘I am not looking for a better job elsewhere. 

I'll stay right where I am. If I cannot win out here, and be judged 

sultable for better places from time to time, I will never be so considere4 

elsewhere.’ So Vauclain stuck—and today is president.” 

“This anecdote is not bullet-proof. Things do not always work out that way, and 
there are times in every man’s life when changes may be desirable. The story of 
Samuel Vauclain may be borne in mind to good advantage, however, by automobile 
retail salesmen who drift from one organization to another, mainly for the sake of 
change. The man who sells one line of cars one year, and ancther the next, and keeps 
on changing whenever the notion strikes him, is in a bad way. Such a man can never 
build a solid, substantial clientele. Not being able to sell himself permanently on one 
line of cars, he certainly cannot build up a loyal following of customers. 


“Every dealer will cheerfully subscribe to the foregoing sentiment. 
Every dealer knows that if his men would resolutely sell themselves on a 
certain car, and keep themselves sold, they would make more money for 
themselves and their companies, and would change themselves from the 
‘rolling stone’ class to the category of substantial business men whose 
services are worth having.” 


As the dissertation goes on to state, many dealers, also, can take this story unto 
themselves. Familiar indeed is the dealer whose electrified shingle carries the name 
of one car this year, and another car the next. ‘‘In principle,’’ says the Co-Operator, 
‘‘he may be a good merchandiser; still the public takes notice of the changes and 
questions the stability of the concern making them. 


“True, noboby has a right to question the judgment of a dealer who 
takes on a line of cars and learns to his sorrow that it lacks real value. 
Any dealer deceived by a poor line of automobiles is justified in making 
the quickest change he can possibly make. 


“But once he connects with a good line—such a line, let us say, as the Peet- 
less—his cue is to build for a permanent sales organization on that line. The 
buying public looks with greatest confidence upon that man or that concern that 
adheres to one proved line of merchandise. It favors those who will take care, 
year after year, of the people to whom that particular line of merchandise appeals. 


The Firestone Non-Skid puts the case in a different way: “To the climber: 
who never gets started it’s always a long way to the top.” 
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Carpenter Spicer Plant Head 

TOLEDO, May 18—The new plant 
of the Spicer Manufacturing Corp. will 
be operated under the general manager- 
ship of N. A. Carpenter, vice-president 
of the corporation. 

It is understood that the Spicer 
Manufacturing Corp. intends to center 
considerable of its manufacturing in 
Toledo and will move some of its plants 
from Eastern cities to be nearer the 
big automobile producing center. 





Moves Service Station 

NEW YORK, May 19— Packard 
Motor Car Co. of New York is planning 
to move its central service station from 
Long Island City to Eleventh Ave. be- 
tween Fifty-fourth and Fifty-fifth Sts., 
Where a new $2,000,000, eight-story 
building will be erected. 





Parker District Sales Head 
SPOKANE, WASH., May 22—Fred 
Parker has been promoted from city 
Sales manager to district sales manager 
of Barton Brothers, associate Oldsmo- 
bile distributor. 





Lyle F. Waltz Dies 
CINCINNATI, May 23—Lyle F. 
Waltz, widely-known dealer in automo- 
bile accessories, tires and radio supplies, 
was killed in the fall of an airplane in 
Which he and two, others were cruising 
about a local airfield. 
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_ Horseless Carriage Emblem 
“T. LOUIS, May 21—The “horseless 
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“W haddayathinkitisacamel ?” 


carriage” has been adopted for the em- 
blem of the St. Louis Society of Auto- 
mobile Pioneers. The inscription for 
the emblem is to be determined at a 
later date. 





Morrison Engaged 
TRENTON, N. J., May 22—The en- 
gagement is announced of Thomas Mor- 
rison, Jr., vice-president of the Murray 
Rubber Co., and Miss Sara Mary 
Barnes, of Four Winds, Haverford, Pa. 





Sydney J. Bowie Dies 
BIRMINGHAM, ALA., May 23— 
Sydney J. Bowie, president of the Craw- 
ford Auto Shop, Inc., died here this 
week following an illness of six weeks. 





K. C. Stutz Has New Home 


KANSAS CITY, MO., May 18— 
Stutz Motors, Stutz car distributor, has 
moved to 2445-47 Grand Ave. 





Revise P.-A. 81 Prices 
BUFFALO, May 21—Price revisions 
have been made by Pierce-Arrow Motor 
Car Co. in models comprising the 81 
line. The new prices follow: 


7-pass. touring .......... $3,100 
2-pass. coupe ........... 3,200 
2-4-pass. coupe .......... 3,000 


2-pass. convertible coupe.. 3,350 
2-4-pass. convertible coupe 3,450 
5-pass. sedan landau..... 3,550 
7-pass. sedan landau . 3,700 
7-pass. encl. drive landau. 3,800 

















C. M. Chase Dies 


BOSTON, May 19—Charles Miuilton 
Chase, who may be classed among the 
pioneers with ideas for horseless vehi- 
cles, died here Tuesday. In 1868, with 
John Ridgeway, he made a horseless 
carriage by mounting a steam boiler on 
an express wagon. 





Talks to Used Car Men 

SEATTLE, WASH., May 21—Used- 
car managers from all parts of south- 
west Washington met here recently for 
a conference with the Seattle Used Car 
Managers’ Association. 

Floris Nagelvoort, president of the 
Nagelvoort-Stearns Cadillac Co., was 
the principal speaker. 





Handles Graham-Paige 


JACKSONVILLE, FLA., May 19— 
Royal Motors, Inc., has been made 
Graham-Paige distributor for northern 
Florida and a part of southern Georgia. 





Holsapple Forms Company 


HARTFORD, CONN., May 18—State 
Motors, Inc., has been organized by A. 
W. Holsapple to handle Graham-Paige 
in six of the eight counties of the state. 





Jennings With Graham-Paige 
DALLAS, TEXAS, May 19—C. E. 
Jennings, formerly retail sales manager 
for Wroten-Hundley Co., of San An- 
tonio, has been made assistant sales 
manager at the Dallas branch of Gra- 
ham-Paige Co. 
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May Set Record 


at Indianapolis 


Track in Excellent Shape and 
New Marks Called 
Probable 





(Continued from page 9) 


Flying Cloud Spec. 
Unnamed 

Miller Special 
Elgin Piston Pin Spec. 
Unnamed 
Unnamed 

Boyle Valve Spec. 
Boyle Valve Spec. 
Boyle Valve Spec. 
Unnamed 
Unnamed 
Chromilite Spec. 
Miller Special 
Miller Special 
Miller Special 
Miller Special 
Duesenberg Spec. 
Duesenberg Spec. 
Miller Special 
Bugatti Special 
Sievers Junior 8 
Aranem Special 
Miller Special 
Marion Chevr’t Spec. 


Peter De Paolo 
Cliff Bergere 
Leon Duray 

H. Kohlert 
George Souders 
iinnamed 

Cliff Woodbury 
Fred Comer 
Billy Arnold 
Phil Shafer 
Babe Stapp 
Earl DeVore 
Louis F. Schneider 
Lou Moore 
Deacon Litz 
Unnamed 
Unnamed 
Unnamel 
Buddie Marr 
Shorty Cantlon 
Herman Schurch 
Sam B. Ross 
Norman Batten 
Jimmy Hill 


Peter Kreis 
Johnny Seymour 
Unnamed 

With this the first race of the season 
the boys have had all winter to get their 
cars ready. While this time has been 
well spent the track is now a laboratory 
in which the entries are being groomed 
as never before. 

During the last month Fred Duesen- 
berg has been almost constantly at the 
track evidently working to perfect that 
which already appears perfect, but in 
the 500-mile grind there is no detail 
anywhere on any car that is too small 
for the most careful attention of the 
designers. 

Last Monday, May 21, Harry Miller 
arrived from Los Angeles to oversee 
the work on the cars carrying his name. 

Since the opening up of weather that 
would permit, workmen have been go- 
ing over the old brick track to put it in 
better shape than it has been in during 
the last few years. 

As is well known this track is of 
brick and was first used in 1911. Since 
that time it has sagged in _ several 
places. The result was danger to car 
and driver and a lower speed than 
would be possible with a smooth sur- 
face. The work on the track, however, 
has resulted in the elimination of sev- 

(Continued on next page) 


Marmon Special 
Marmon Special 
Marmon Special 








Motor Age 


New Unit Operates 
Peerless Branches 


Recently Organized Peerless 
Motor Co. is Headed 
by Mosher 


CLEVELAND, May 21—Peerless 
Motor Co. has been formed as a sub- 
sidiary of Peerless Motor Car Corp. to 
operate all factory branches. R. N. 
Mosher, who has been active in the in- 
dustry for the past 23 years, has been 
called from the Pacific Coast territory, 
where he was representing Peerless, to 
become general manager of the new 
subsidiary. 

Under the new plan, each branch be- 
comes a unit operating independently 
of the factory and each branch manager 
works on his own initiative with all the 
freedom of a distributor or dealer. 


Milwaukee Prod. Adds Three 

MILWAUKEE, May 21—Milwaukee 
Motor Products, Inc., has added new 
district managers as follows: O. W. 
Cadle in the Eastern territory; Dean 
Moberly in the Southeast and George 
Vierling, Jr., in the Southwest. 
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Auto Equipment 
to be Tried Out 


U.S. Army Will Give Field 
Test to All Types During 
the Summer 





WASHINGTON, May 19—Automo- 
tive equipment including trucks, trac- 
tors, tanks, motorcycles and airplanes 
will be employed in a field test of a 
motorized fighting force to be conducted 
this summer by the U. S. Army. The 
tests v*ll be conducted at Fort Leonard 
Wood uncer the commanding general, 
third cor os area. 

The Experimental Mechanized Force, 
as the organization will be designated, 
will comprise detachments from all 
arms of the service, including cavalry, 
infantry, artillery, chemical warfare, 
tank, medical and air. 

Basic training will include, individ- 
ual driving and servicing, small day 
and night convoys, large convoys, 
maintenance under field’ conditions, 
cross country work and _ pioneering. 
The second period will involve simu- 
lated war conditions in which the tech- 
nical qualifications and tactical em- 


ployment of a motorized force will be 
determined. Similar tests conducted re- 
cently by the Japanese and British 
armies attracted international atten- 
tion. 


Look for New Records 


(Continued from opposite page) 
eral of the worst bumps and hollows 
and should be a big factor in helping 
the little cars attain a higher speed this 
year than ever before. 

That there is a good chance of this is 
seen in the high, though unofficial lap 
speed made in practice by Leon Duray. 
Driving his Miller special to see what 
it could turn up, he was clocked for 
minute 15 and 31 hundredths seconds 
for the 2% miles or a speed of approx- 
imately 120 m.p.h. 

Some speculation has been set at rest 
with the announcement that Ray Keech 
has finally purchased one of Lockhart’s 
two cars which were entered as Stutz 
specials. 

As was previously announced An- 
thony Gullotta will drive one of these 
jobs and now everything is set for the 
world’s speed champion to handle the 
other. And those who have seen Ray 
in traffic on the dirt tracks feel that he 
should make a good showing. 
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Willys Co. Builds 
Record Number 


One Day’s Output Totals 2030; 
Firm Has Many Unfilled 
Orders 


TOLEDO, May 19—Willys-Overland 
Co. produced 2030 cars on Tuesday, 
May 15, and broke all existing records 
for one day’s output... That was 220 
cars more than the previous high mark 
made in April. During the first half of 
May the company produced 19,960 cars 
as compared with 17,792 cars in the 
same period in April, and 12,778 cars in 
the same period in May, 1927. 

The first half of the second quarter 
of the year has shown a total produc- 
tion by Willys-Overland of 58,460 which 
with first quarter production of 76,698 
cars brings the year’s total up to 135,- 
158 units. Last year 126,301 cars were 
turned out by the company in the first 
six months. 

President John N. Willys announced 
that there are still about 30,000 un- 
filled orders booked despite the high 
production drive maintained in the last 
six weeks. 
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Motor Age 


Gas, Oil and Hot Dogs—Drive In 


Dan Colliver of Chicago says he 
loves to see the leaves come out in 
the spring. “Not,” says Dan, “be- 
cause I’m a great lover of Nature, 
but I own a garage.” Probably 
means business is dull during the 
winter. 


“Dodge With Safe-T-Stat,” reads 
a Motor AGE headline. Well, if 
he has a Safe-T-Stat, why in the 
heck does he have to dodge, is 
what we want to know. 


Adjustable Arm Rests are be- 
ing manufactured by Standard 
Arm Rest Mfg. Co. Obviously, 
these are for the family cars, says 
the girl friend. 


Putting more cars on the street 
lessens the number of pedestrians 
in two ways. 


“Burr M.A.M.A. Director.” The 
office stenog asks, is that some- 
thing like being tarred and feath- 
ered? 


His wife wanted to see the show 
but he said he was saving up for 
a rainy day. Now she believes 
he’s going to buy a closed car. 


George Sinclair, the Demon Tire- 
Changer, is back; he sends in the 
following: 

Cop: So you’re a_ hit-and-run- 
ner, are you? Did you or did you 
not hit a man at this crossing? 
Answer yes or no. 

Hit-and-Runner: The answer is 
in the infirmary. 


“Taylor to Join G. M. Export.” 
Will they dress the lovely Fisher 
ladies in tailor-mades, asks the 
office dumb-bell. 


Advertisement in Minnesota pa- 
per: “27 years in the hardware 
business and never had a sale.” 
Well, business isn’t any too good 
with any of us, at that, but why 
advertise it? 


“Chevrolet Offers Convertible 
Sport.” Some sports will have to 
become more convertible before 
we can master them. 

* 


Drunk: Wassa crowd for? 


Sober: Feller’s looking for a 
puncture. 
Drunk: Wassa feller wan’ a 


puncture for? 
& 


The dentist, pinched for run- 
ning his car to the limit, got off 
without a fine. The judge said he 
wasn’t to blame; he was so accus- 
tomed to saying, “open wide.” 


To J. E. D.—MotTor AGE knows 
of no law that makes it compul- 
sory to equip a bicycle with a fire 
extinguisher nor a wheelborrow 
with rubber tires. 


Jason Mearns says he’s got one 
salesman who’s so dumb that he’s 
always tempted to say “good mor- 
on-ing”’ to him. 

* 

“What’s this about a three-tooth 

pinion type?” asks the _ office 


stenog. “Would you call it the 
old-hag type?”’ 


Henry Ford’s employees now 
number more than 110,000 in De- 
troit alone and some of the opti- 
mists are offering even money that 
he’Il make a comeback. He may 
at that. 

s 


“Plan Junk Yard,’ says head- 
line on page 10. We didn’t know 
you had to plan for them; we 
thought they just accumulated— 
like hash. 

# 


And the Used Car—remember it? 
e 


The only man who ean’t ask 
people for business is the under- 
taker. 


Now we hear “of a fellow who 
got pinched for putting cochineal 
bugs into cheap gasoline and 
selling it for the red kind. It 
takes all kinds. 

& 


What the world needs is more 
of those old-fashioned salesmen 
who sold a man a car even though 
he had a car. 

e 


“Hey, Bill,” said the bus driver, 
“she’s slippin’ backwards. What’ll 
we do?” 

“That’s all right,” answered the 
conductor. “I’ll just change the 
destination sign and people will 


think we’ve been and are comin’ 
back.” 


Our readers are a joy. With- 
in the past few weeks no less than 
a half dozen have sent in smart 
sayings and wise-cracks for this 
department. How about sending 
a few yourself? If they’re down 
to our standard you’ll see them in 
print. 














John Cleary Says— 


W hat doth it profit an automotive dealer if he lead the whole town 
in sales and suffer the loss of his own net? 
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Yo! Ho/ Ho/ and a 
Bottle of 
Mzera/ W ater 
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If the bottle had con- 
tained the real thing, 
the incident pictured 
above would have 
made strong men weep. 
However, it was only 
a bottle of mineral 
water, praise be! The 
craft christened is the 
good ship Gardner 8, 
the St. Leuis entry, 
sponsored by the 
Gardner Motor Co., 
in the national balloon 
race eon May 30 


























In the panel: Robbing the nursery for display props was a clever idea, as 
you can see for yourself. While baby bawled, car-washing business boomed 


a wea ‘ : : The photograph above, of the La Salle roadster, traveling 104 
a ee : " | 2; m.p.h. at the General Motors Proving Ground, was awarded first 
A hg } ‘| Base place as the most outstanding press photograph of 1927. The 
. bd mt ty honor was decreed at the convention of the Photographers Asso- 
se oe A. 4 a ee ciation of America 
CRM CITE oat te Bes — : 


CS ~ 


June, as you know, is the month of brides. And brides, as you also know, just 

love automobiles. What further incentive do you need to lay out an attractive 

June-bride display window? At left is the ‘“‘Honeymoon Special” window of 
the F. & R. Lazarus Co., Columbus, Ohio 
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Motor Age 


Salesmen Who Stick 


In Neewark, N. J., Last 
Year 25 Out of 116 Who 


EAR Mr. Cleary: 
1) I have some fig- 
ures about 428 
salesmen who worked in 
Newark last year selling 
all kinds of cars, from 
Chevrolets to Cadillacs. 
They sold $18,000,000 
worth of automobiles. 
I think some information 
about their earnings will 
interest your nephew, 
Mr. Richard Conlen. Will 
you pass the information 
on to him? 


Dear Mr. Conlen: 

One salesman in New- 
ark last year’ earned 
$15,639. One salesman 
earned only $1,296.09. 
These two figures repre- 
sent the extremes. There 
were 25 salesmen out of 
116 men who earned 
more than $5,000 last 
year. They averaged, 
in fact, $6,760.52 apiece, 
or $130.01 a week. That’s 
important money. 

There were 46 who 
earned between $3,000 
and $5,000 and 45 who 
made less than $3,000. Not so bad, as you will agree. 

You said you are making $30 a week at that office 
job. That’s $1,500 a year. There were only three men 
out of the group of 116 salesmen who earned less than 
$30 a week. Chuck the office job, Dick, and start selling 
automobiles. 

But wait a minute before you do, Dick, and listen 
to some advice. You remember I said I had figures 
about 428 salesmen? I’ve been talking about 116 of 
them. There’s a reason. Only 116 of the 428 men, for 
some reason or another, stayed in the same place of 
business for a year. One hundred and twenty-seven of 
them were with their employer less than a year, and 
195 quit or were released for some reason or another 
before the year was up. So before you start selling 
automobiles, Dick, make two decisions. First, decide 
that you’re going to stick to one dealer and one ear. 
Second, pick your sales manager. 

Seems rather silly, that first decision, doesn’t it? 
Naturally you expect to stick. Well, automobile sales- 
men as a whole don’t stick. Only 27 per cent of all the 
salesmen employed in Newark last year stayed a year 
with the same dealer. 

It costs you and the dealer money, important money, 


Stuck -Averaged $6,760.52 
A piece for the Year. Survey 
Reveals Extent of Floating”? cars, wno were with 
Tendency -Among (ar Sales- 
men. Only 27 Per (ent of 
All Those Employed in 
Newark During 1927 
‘Remained a Year With the 
Same Dealer 


er | salesmen for working 


By ‘TV. A. Phillips 
Assistant Executive Secretary, 


Newark Automobile Trade Association 


every time a_ salesman 
quits his job. Let me 
prove it to you. Ninety- 
four salesmen selling 
medium and low-priced 


their present employer a 
year or more, earned an 
average of $67 a week 
apiece. One hundred and 
seven salesmen who were 
with their present em- 
ployer less than a year 
averaged only $45 a 
week apiece. The fellows 
who quit during the 
year, and there were 190 
of them, only averaged 
$36 a week apiece. 

Let me express that in 
another way. Every dol- 
lar the dealer paid to 


the same length of time 
was divided three ways. 
He gave 44 cents of it 
to the salesmen who 
were with him a year or 
longer. He gave 32 
cents to the salesmen 


a er with him less than a 


year, and the balance, 24 

cents, he paid to the 
salesmen who left. That ought to prove to you that the 
longer you stay with one dealer the more money you 
will earn. 

I can show that to you in still another way. The 
salesmen with their same employer a year or longer 
only worked 43 per cent of the total time employed by 
all salesmen, but they earned 56 per cent of the payroll. 
The fellow who quit, worked 37 per cent of the total 
time employed. but only earned 27 per cent of the total 
payroll. 

That brings us down to the second decision about 
picking your sales manager. Just between you and 
me, you’re only going to be as successful as the sales 
manager you work with. He is more important than 
the car itself. Men tend to become competent to the 
degree that management is. That’s quoted from “Ed” 
Payton. You will hear a lot about “Ed” if you pick 
the right sales manager. 

Ask the sales manager how many men he hired last 
year? How many are still with him? How long the 
men he now has have been with him? The answers 
you receive to these questions will give you a line on 
the kind of a sales manager you want to work with. 

(Turn to page 38, please) 
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The Fable of the 


Motor Age 


Automoti-Fretailer. 
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Hector, the Automoti-Fretailer, sprained his wrist Chiseling 
off the word Free from his Air Tower 


NCE upon a time there was an Automoti-ire- 
tailer, so called for Obvious Reasons. His 
name was Hector. This Homosap thought he 
ran a Business. But the Business ran Him. 

And How. 

Also there was a Futile Fleba and a Good Fairy 
called Mike. He was what is Hailed as a Peddler, 
where men Spit on the Floor. | 

And Business there was Plenty but Frogskins there 
were Few. Like a woman with a Tea-Wagon and no 
Cellar. 

Now go on with the Story. | 

It wasn’t that the Fretailer spent his Turniptops 
on Wine or Women. He was the man who put the 
Miser in Economiser; A Sweat-Saver, so tight he had 
to wash his Feet with 600 W before he could put his 
Sox on. His Cash Drawer was fulla Bent Money and 
he wouldn’t even give Lindy Free Cheers. 

He was what is known as a String Saver and swept 
his own Floor so he wouldn’t overlook any Pieces. And 
he only wore a Necktie on his Weak-End. He was as 
Close as Rent-Day. Comparing him to Old Scrooge 
was like comparing the Commodore Hotel to an Upper 
in Car 13. He never even gave away a Piece of his 
Mind. And how he hated to Spend his Vacation! 

He wore a Belt because Suspenders Gave too Easy, 
and once when he saw his Salesman nod Yes to a Cus- 
tomer he fired him with an Employer’s Curse. He 





the Futile Fleba and 
the Fleemg ‘frogskins 


By Sherman Swift 
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The Futile Fleba—a Fleba being half a Flapper and 
Half a Sheba—had been doing the Collecting as well as 
the Bookkeeping 


thought he was giving Something away Free Gratis. 

He sprained his wrist Chiseling off the word Free 
from his Air Tower and swapped his Watering Pot for 
an Eye Dropper so you’d get discouraged trying to 
fill your Radiator. 

He wouldn’t Give Up even when he was Seasick. 

On the Rare Occasions that he forgot himself and 
handed one of his Offspring an All-Day Sucker he 
cautioned him to make it last a Half-Day Extra. Which 
was Superfluous because the Kid, knowing he’d not 
Soon get another, made it Last a Month. 

And when he went to his Grandfather’s funeral, he 
brought Back his Flowers and swapped them for a 
Jar of Mustard with the village grocer, who needed 
them for his Wife, who had just kicked off the Com- 
forters. He even Colored his Gas with Cochinea! 
Bugs so he could sell it for the Red Kind. 

But despite all that he remained as Poor as a Car- 
riage Starter at the Five and Ten, and the only Time 
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he could get a Head 
was when Someone 
with an Expense Ac- 
count treated him. 

If he hadn’t been 
the farthest Broad 
Jumper and the most 
Artful Dodger’ the 
Bill Collectors had 
on their Lists, he 
wouldn’t have kept 
open Ten Minutes. 

And now for the 
Good Fairy named 
Mike He wasn’t sell- 
ing this time; he was 
Batting Left-Hand- 
ed, i.e., trying to Col- 
lect. But so far all he 
had Drawn was 
Passes, and his Bat- 
ting Average was the 
same after he got 
through with his In- 
troductory remarks 
to Hector. 

“How come you 
don’t meet your Obli- 
gations?” the Ped- 
dler wanted to know. 
“Why are you always 
so Behind, like an old 
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And where he couldn't collect 
Money, he took Stove Wood, 
Cabbages and Tuxedo Suits 











“What else?” the Ped- 
dler asked. “Do you 
Rough ’em Up?” 

“I tell them they’re Real 
Mean,” the Fleba finally 
Admitted. 

“And that,’ said the 
Peddler, turning to Hec- 
tor, “is all the Trouble 
there is. It takes a Raspy, 
He-Man’s Voice like they 
have out in the Great 
Open Spaces where Men 
are Men and Women are 
Glad of ‘It.’ You’ve even 
got to Call some of them 
Dirty Names.” 

So. on the Morrow the 
Fretailer went after them 
with his Hair combed into 
a Peak. And even though 
he was as Welcome as a 
Wet Dog on a Counter- 














-cow’s tail? Either G 
you’re as Up Against 

it as a Barber in the 

House of David or else you’re Soaking away your 
Jack and Riding for a Fail.” 

And then the whole Cause of the Trouble came 
out in a Lump—Hector sold Plenty but he couldn’t 
Collect. He was as Hard Up as a Song Plugger for 
Verdi and the future looked as Black as a 
Grease Ball’s handkerchief. Bs 

“G’wan,” said Mike, unsympathetically, 
when he had listened to the Tale of Dough. 
“Your Clutch is slippin’. S’pose every Mer- 
chant said the Same. The trouble must be 
with your System of Collectin’.” 

But he found out he was Wrong, because 
there was no System. It came out that the 
Fleba—which is half a Sheba and half a 
Flapper—had been doing the Collecting as 
well as the Bookkeeping. She called it a 
Sideline. Hector had been too busy picking 
up String and watching the Oil Pump to see 
it didn’t drip to pay any Attention. And 
anyway, as he told Mike, he Figured he paid 
the Girl and it was up to Her. 

“Sure,” agreed Mike, “and she’s as Effi- 
cient as any $18-a-week Girl can be Expected 
to be. But who pays her any Attention? 
What she says goes in one Ear.” 

And he was Right. When they Asked 
Fleba what she Did, she said she sent a 
Statement. If they Unremitted, she sent An- 








other. | He was so tight he had to wash his Feet 
“Don’t you get ’em on the Phone?” asked with 600 W before he could put his sox on 


the Peddler. “In a Deep Voice?” 


“IT sure Do,” the Girl told him, with a Toss of her 
Head. 


“What do you Tell ’em?” 
The Fleba said she told them they oughta Pay. 





pane, half of them Paid. 
The Matter had “Slipped 
their Minds.” He went 
home with more Frogskins than a Traveling Man has 
Addresses and some of it was so Long Overdue it was 
as Mouldy as a cake of Soap in an actor’s Boarding 
House. 

From that time Forth he spent nearly all his time 
Collecting, even 
Twice in the Same 
Place where they 
were Absent-Mind- 
ed. And where he 
couldn’t collect 
Money he took 
Stove Wood, Cab- 
bages and Tuxedo 
Suits. 

The toes of his 
shoes were all 
Worn, shoving 
them in Between 
the Door and the 
Casing and from 
being as Meek as 
Moses, he. got 
Back - Talky and 
Dared to ask any- 
body for Pay. And 
strange to say, the 
| ones that got the 

Most  Provoked 
were the First to 
Come’ Back for 
More Merchandise. 
And he Could Change a Five Dollar Bill anytime, 
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without stepping over to the Barbershop. 


Moral—Anybody can Trust Out, but it takes a Ma 


to Collect. : 
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Walter Heiser, left, and 
Herman Netter, right, of 
Netter, Heiser & Coa., 
Milwaukee Ford dealer 
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HY did you _ leave 

downtown location, 

you. had been there 

many years, to come out to 
this new section of the city?” 

This was the first question the 
Motor AGE correspondent asked Wal- 
ter Heiser, vice-president and treas- 
urer of Netter, Heiser & Co., Ford 
dealer, Milwaukee, when the _ cor- 
respondent visited the new building 
of the company which recently was 
completed at Fiftieth Street and Lis- 
bon Avenue, in a new section on the 
far northwest side of Milwaukee. 

Here was a chance to find out from 
one who had been in a downtown 

location for eleven years, whether a 
downtown location is valuable to a 
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fl Downtown Location 


By Prohibitive ‘Rent and {ack of Space for Adequate 


L. E. Meyer 


Service Facilities to -Ceet —Modern XCaintenance 
Demands, Force -Milwaukee -Automotive 


Retailer From His (entral Site to 
a ‘Remote Section Where His 
Business Actually Increases 


AEEERESESS SUSE SERRE T 


¢ 
wk ; 
% 
: ae 
* 
% 


jobseidiibleeeanand 
4 
. 


Exterior of Netter, 

Heiser & Co. new sales 

and service station at Fiftieth 
Street and Lisbon Avenue, Milwaukee 





retail automobile dealer; to get some more pros and 
cons on the subject. If anyone could give them, Mr. 
Heiser certainly could. 

“We'll begin with the fact that our lease on the build- 
ing downtown, on Wisconsin Avenue, between Seventh 
and Eighth Streets, a few blocks from the principal 
shopping district of Milwaukee, expired this year. We 
had been there about eleven years and had had a good 
proposition on our rent. Under a new lease, however, 
the rent would have become prohibitive for a retail 
automobile dealer. 

“The rent question is the main one in a downtown 

location for any retail dealer, and rent usually is so 
high that the retailer cannot stay there. We knew 
that we could not afford to pay the high rent which 
would be asked.” 
_“Aren’t there considerable advantages to be gained 
from the downtown location which would overbalance 
this high rent and make such a location profitable?” 
Mr. Heiser was asked. ) 

“There are no particular advantages for downtown, 


a a a 


but there are many advantages in a location such as 
we have selected for our new building,” he said, and 
then he went on to explain why the firm decided to 
build a new station where it did. 

Mr. Heiser brought out the point that the firm had 
been located a few blocks west of the shopping district 
so that the people from the outlying sections of the 
city did not come up that far on the “Avenue.” There 
is a transient trade which the retailer in a downtown 
location has that cannot compare with the steadiness 
and responsibility of home owners living in a neigh- 
borhood. There are no stable residents near a down- 
town location. They are, for the most part, roomers 
and light-housekeepers, who may be here today and 
gone tomorrow. This does not build for a steady, re- 
liable trade. 

The advertising value of being downtown is not 
worth the expense, according to Mr. Heiser, and he 
illustrated this point by telling-of the showing of the 
new Ford cars in their downtown location. He said 
that there was always a crowd in the showroom after 
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THE DISADVANTAGES OF A DOWNTOWN LOCATION 
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the new Fords 
arrived, but 
they were curi- 
osity seekers. 
Many of them 
were men who 
were out of 
work and who 
made a habit 
of dropping 
in during 
the afternoon, 
mainly to keep 
Warm. The 
salesmen on the 
floor were busy 
all the time ex- 
plaining fea- 
tures of the new 
Ford to the peo- 
ple, but it was 
found that there were few real buyers 
among them. When the visitors were 
taken for a demonstration, it was dis- 
covered that most of them were “Just 
taking a ride.” One man, who was unemployed, must 
have had a dozen such demonstrations, but he had 
no idea of buying a car. 

Salesmen for the company could not solicit business 
downtown because there were few prospects. They 
had to go into the residential sections anyway for 
prospects, so there was no advantage from that stand- 
point. Commercial accounts did not come to the com- 
pany, simply because it was situated downtown, but 
because of personal contact. All of the commercial 
accounts have been held since the company moved to 
its new place. 

“The ideal service station and showroom is a single 
story building,” Mr. Heiser said. “It must be laid out 
on one floor to be able to give the proper kind of 
service to the car owner and prospect. It must be 
light, airy and roomy. This is impossible downtown 
because of rents. You are restricted on space down- 
town and cannot have everything on one floor. You 
are always cramped for room. 7 

“After 17 years in the automobile business, we knew 
what kind of a service station we wanted, and we knew 
we could not have it downtown. When the question of 
the lease expiring arose we decided to locate in a new 
section of the city which was just building up, where 
we could have what we wanted with plenty of room 
for expansion.”’ 

This section of Milwaukee where the firm is now 
located is practically a new section, which is rapidly 
growing with a population of home owners who are 
going to stay there for years. There is a tremendous 
field open to the Netter, Heiser company. Most of it 
is a residential section. There is still a large part of 
it undeveloped. But within a few years it will be 
practically all built up. 

In the few weeks the company has been in its new 
building, there have been more real prospects at the 
salesroom than in any similar period in the downtown 
location. 

The new building of the company is the result of 17 
years’ experience in the automobile field. The mem- 
bers of the firm, Mr. Heiser, Herman A. Netter, presi- 


service 
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A portion of the _ service 
floor at the new sales and 
station 


Gah 





dent, and Ray 
A. Herbeck, sec- 
retary, thought 
over plans for a 
new building for 


> Rae. -sey 


They visited au- 
tomobile sales 
and service 
rooms in Mil- 
waukee, Chicago 
and other cities, 
and their own 
building is the 
culmination of 
their own plan- 
ning and the ex- 
periences of 
other firms in 
the same _ busi- 
° ness. 

Their one-story building is located on 
a block of land which they bought. It 
faces three streets, Lisbon and Meinecke 
Avenues and Fiftieth Street. The front 
of the building is on Meinecke Avenue and it runs 
straight on Fiftieth Street and diagonally to corre- 
spond with the line of Lisbon Avenue. The windows 
in the showroom are practically full length ones and 
can be seen from the three sides, which cannot be 
missed when passing. 

The interior of the showroom is done in a Spanish 
effect, with the entrance on Lisbon Avenue. One en- 
ters a small lobby and then the display room itself. 
The display room is 47 by 57 ft. <A light cream color 
paint adds to the brightness afforded the room by the 
large windows, which have no transoms. 

A suspended ceiling permits a very satisfactory elec- 
tric lighting arrangement. The lights are built into 
the ceiling, thus eliminating the glare which comes 
when the lights are suspended from the ceiling. 

The special used-car display room is in another room 
adjoining the new-car showroom. It has the same kind 
of windows and lighting arrangement and fronts on 
Fiftieth Street. It is 40 by 50 ft. 

Between the new-car and used-car display rooms, 
the general office and private office are located. The 
general office is compact and well lighted with a sky- 
light, and the office fixtures are arranged to permit 
ready access to all records. The private office is just 
off the new-car display room. 

Walking from the used-car showroom one enters the 
service shop and is immediately impressed with its 
cleanliness, airiness and brightness. There is no 
grease on the floor and one does not have to pick one’s 
way to avoid stepping into oil or grease. The windows 
and skylight make it unusually bright for a shop. 

All new equipment especially designed for overhaul- 
ing Ford cars has been installed, and there are special 
jigs and dies for Ford work. Each machine has its 
own motor. This does away with the overhead shaft- 
ing, which cuts off the light and adds to the unclean- 
liness wherever it is used. 

All parts are cleaned, when they are taken from a 
car, in a large tank in one corner of the shop, which 
contains an alkaline solution. Those parts which con- 

(Turn to page 36, please) 


of Netter, 
Milwaukee. 
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Personal 
Klement 


a. Failure to advance spark 
after starting. 


b. Riding the clutch. 


c. Driving with foot on brake 
pedal. 


d. Excessive use of low gear. 


e. Failure to shift to a lower 
gear when engine labors in 
sand, mud or on a hill. 























Running Gear 


Does not roll freely because of 
a. Brakes dragging—Adjust or reline. | 
b. Rear axle or driveshaft binding—Repair or 


adjust. 
c. Tires too soft—Inflate, check for leaky valves. 


Clutch 


? a. SHpping—Adjust, reline or repair. 


Water Jacket 


a. Clogged with mud, lime, or rubber from hose— 
Boil out with good cleaning agent and flush. 
b. Core not completely removed 


Motor Age 


45 Causes 


Pointing Out 45 Profit Oppor- 
tunities in (onnection With 


This Common Trouble 


faces. Drain, flush and refill with oil of correct grade. 

d. Qil too heavy for oil circulating system to properly 
distribute, thus letting some parts run dry—Drain, 
flush and refill with oil of correct grade. 

e. Valves improperly timed or not seating—Retime 
or grind and adjust as needed. 

f. Pistons and rings not properly fitted—Refit, and 
recondition walls if required. 

g. Scored cylinder walls—Recondition or fill up if 


‘very deep and install oversize pistons and rings. 


h. Heavy carbon deposit—Clean out carbon. 


Ignition 


6 a. Ignition improperly timed—Retime to factory 
markings. 

b. Automatic advance stuck or operating too 
freely--Check on test bench for advance range and re- 
set to factory standard. 

c. Breaker points too weak—Install new spring and 
set points. 

d. Breaker points badly pitted—Dress and reset or 
install new points. 








from castings—Boil out and flush. 
Run wire into passages to loosen 
clogged material. 


Pump 


4 a. Impeller not turning—lIn- 
spect for sheared pin, or 

broken shaft and repair ac- 
cordingly. 

b. Excessive wear between sides 
of impeller and pump housing—Re- 
new impeller and housings. 

ec. Packing worn so that pump 
sucks air at high speed—Tighten 
or repack. 


Engine 


5 a. Too tight as result of be- 
ing new or overhauled—Run 
into proper condition under 
observation. 
b. Oil pump not circulating oil 
to all frictional surfaces—Repair 








or replace pump as needed. 
c. Oil too thin and diluted to 
effectively separate wearing~ sur- 
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e. Igniter camshaft and bushings worn, permitting 
cam to wobble—Overhaul and rebush. 

f. Plugs fouled or improperly set—Clean all plugs 
and set to .025 inch. If over a year old replace all plugs. 
It will save the owner money. 


Carburetor 


a. Mixture too lean—Adjust. 
badly worn repair or replace. 
b. Mixture too rich—Adjust. 
badly worn repair or replace. 
ce. Too much heat applied to mixture—Reduce heat 
by closing valve or removing hot spot. 


Hose 


a. Old and thin, permitting same to collapse un- 
der suction of the pump—Renew hose. 
b. Inner coating of rubber loose, causing stop- 
page of water flow. (Particularly in thermo-syphon 
systems)—Renew hose. 


Fan 


If carburetor is 


If carburetor is 


O a. Blades too flat—Reshape blades or install new 
fan. 


b. Fan belt slipping because of looseness, or oil, 
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Overheating 


(Compiled by C. 


Edward Packer 


or because of tight fan bearings—Adjust or if badly 
stretched, replace. Eliminate oil leak or repair fan 
bearing assembly if needed. 


Radiator 


10 a. Air spaces reduced due to previous freezing 
or to high steam pressure—Replace core. 

b. Coated with lime or rust on inside—Boil 
out with good cleaning agent. If unable to remove 
scale install new radiator or core. 

c. Tubes or passages clogged with sediment—Boil 
out, repeating and flushing until water runs clear. 

d. Tubes or passages pinched, bent or dented—Re- 
place tubes or repair damaged sections. 

e. Fins or air passages stopped up with mud—F lush 
out by running water from hose through from back of 
radiator. 

f. Radiator covered with heavy paint or enamel— 
Remove with paint remover or by boiling in stripping 
tank. 

g. Water level too low to permit circulation—Re- 
fill and check for leaks. 

h. Shutters not opening far enough—May be bent 
or rusted. Lubricate and repair. 

i. Thermostat not functioning—Replace or repair. 

j. License plates or emblems attached to radiator— 
Supply suitable brackets for carrying these items. 


What effect has overheating 














on the engine? 

Briefly, overheating reduces 
power and increases wear. Power 
is reduced because of overexpan- 
sion of the explosive charge prior 
to combustion. This results in a 
weakening of the power impulse. 
The higher temperatures increase 
the tendency to detonate. Deton- 
ation kills power and strains en- 
gine parts. Unusually high en- 
gine temperatures result in a thin- 
ning out of the lubricating oil. 
This lets adjacent metal surfaces 
make contact with each other thus 
resulting in excessive wear. Fur- 
thermore the reduced oil film be- 
tween piston and cylinder wall 
permits blow-by and scoring. 

From what has been said one 
should not conclude that heating oil 
thins it permanently. Actually the 
reverse is true, because heating 
drives off the lighter ends and 
leaves a heavier oil when it cools. 
However, we are concerned with 
what happens while the oil is stil] 
hot and thin and these results have 
already been pointed out. 
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e Kinds Profit, 


Bershon, Tire ‘Retailer, 
‘Devises Novel Bonus 
‘Plan That ‘Produces 
Excellent ‘Res ults 


C 


HE Bershon Tire Co., Los An- 

geles, employs a _ profit-sharing 

plan, whereby each employee 

shares materially in the earnings 
of the company, that has proved to be both 
popular with the men and profitable for 
the firm. The Bershon plan is some- 
what different from other profit- 
sharing plans for the reason that N. 
Bershon, head of the firm, weighed 
the high points of many other plans 
and based his plan on _ certain 
features of many. 

After deciding to work out such 
an idea, Mr. Bershon went to the 
public library and secured every 
book, bulletin and magazine arti- 
cle available that in any way dis- 
cussed profit-sharing plans. He carefully studied 
every plan of dividing profits with employees that he 
found. He went to several nearby firms which were 
using profit-sharing plans and studied their systems. 
With all this information at hand, he formulated his 
own scheme. 

Floor salesmen, clerks and other indirect producers 
work on a straight salary. Outside salesmen in the 
wholesale department draw a small salary and a com- 
mission on sales. Yet every permanent employee, 
whether he is a janitor or a sales manager, receives 
a part of the net profits of the firm on the same basis. 

Profits are divided among the employees in accord- 
ance with their individual salaries and the length of 
time they have worked for the company. Thus the 
employer credits earning power and loyalty. 

Mr. Bershon has an inventory taken of the firm 
every three months and from that he determines the 
actual net profit earned by the company. He sets 
aside a certain percentage of the net profits (this 
percentage, he points out, may vary in accordance with 
the actual profits earned and of course must vary 
greatly, according to the nature of one’s business). 
The percentage set aside for division is totaled in 
actual dollars and cents and then divided according to 
earning power and duration of employment. 

“Although we give the employees a share of the 
profits every three months,” says Mr. Bershon, “we 
make it a point not to give it to them on any partic- 
ular day each quarter. We vary it greatly, so that 
they do not form the habit of expecting it. My inves- 
tigation of profit-sharing plans revealed that many of 
them failed because of the fact that the bonus or profit 


check was given 
on the same date each 
month, quarter or year, and 
for that reason the workers gradually 
came to expect it and to consider it a part of 

their salaries. 

“From the outset we have guarded against this 
attitude. Once employees begin to look upon a share 
of the profits as a part of their salary, the employer 
is running into dangerous water, for the moment he 
starts to cut out the bonus he is going to have dis- 
satisfaction among this workers, because they have 
come to consider the bonuses a part of their regular 
wages. To guard against this situation, we keep 
them guessing. We deliberately make them think that 
each payment may be the last. Thus they do not an- 
ticipate it (and anticipation means spending it before 
they actually receive it in too many cases), and when 
it is paid, it comes as a happy surprise. It promotes 
the loyalty we expect of the plan.” 

To be considered a permanent employee and be 
qualified to participate in the division of profits, 4 
person must have been with the company not less than 
six months prior to the time of the profit allotment. 

Just how to credit long service with the company 
was one of the biggest problems in working out this 
plan. Mr. Bershon had been in business for several 
years prior to the adoption of the profit-sharing pian, 
and some of the employees had been with him almost 
from the start. These old. loyal workers, he con- 
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N. Bershon, head of 
the Bershon Tire 
Co., Los Angeles, 
which he operates 
successfully with an 
employee profit- 
sharing plan 
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The Bershon Tire Co., 


ve 
~ 2 Los Angeles, Calif. 
ep 
at 
n- ' 
sidered, should be credited 
yre e . . 
with this long service and 
en 
~ should be favored over newer 


| employees, even though the 
™ hewer employees might be 
receiving as large salaries as 


J the old workers. 

li He compromised by going 

any back two years to establish 

his a basis of profit computation. 

oral — employees who were with 

lati, he firm two years before 
t Were thus placed on an equal 

— basis, providing thei 

con- , g their present 


Salaries were equal. 
(Turn to page 38, please) 
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Thomas E. Conn, 
auditer, the author 
of this article 


HE  bookkeep- 
ing system of 
an automobile 
dealer, as I see 
it, should be something 
more than a mere tabu- 
lation of the fig- 
ures having to 
do with the 
transactions of 
that business; something more than mere records. 

These figures should be so handled that they will 
give constantly a true picture of the business with the 
minimum of effort, or at least present such a picture 
at frequent and regular intervals. 

Otherwise, how is the dealer to know that he is 
steering the proper course? How can he be sure that 
he is making money in any particular department? A 
great many dealers undoubtedly from time to time 
have found themselves in financial trouble simply be- 
cause they lacked information about their business. 
They were sailing along hoping that everything would 
work out all right when they could just as well have 
taken the guess-work out of their business if they had 
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Buffalo, N.Y. 











made the figures in their bookkeeping system readily 
available for their use. 

It is quite generally acknowledged that any large 
business would be quickly sunk if it did not keep a 
close check on the figures relating to every phase of its 
operations. The Pierce-Arrow Buffalo Sales, Inc., is 
a company more than 25 years old. It has had a 
steady and successful growth until today its business 
volume puts it in the class of the largest Pierce-Arrow 
dealers. Certainly a business of this size must have 
complete details, not only hidden away in the books, 
but readily accessible at all times. And the same is 
exactly as essential to a small dealer. 

At the same time one must realize that such records 
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Dollar w Is Lair 


Buffalo Dealer Works Out Simple and Efficient System for Summa- 
rizing Business Each Month, and Showing Where the 
(ompany’s Money Goes and the Results of Its 

, Use in Profit or Loss 


should be made as simple as possible, both for ease in 
keeping them up to date and for ease in learning any 
information that may be needed at any time. 

Besides myself in this organization, the entire ac- 
counting work is handled by two girls. One girl has 
charge of the accounts receivable. The other takes 
care of stock records, billing for cars sold and the 
banking. 

Probably the thing that will interest other dealers 
most is the system which has been worked out for 
summarizing the business each month. In a very sim- 
ple way at the end of each month the executives can 
tell where the firm’s dollar goes and the results of its 
use in profit or loss. 

For ease in classification we give all expense a letter 
depending upon what it is for. All passenger car ex- 
pense is classified under the letter “A”; “A-1” being 


for new passenger cars and “A-2” for used passenger 
cars. 

“B-1” in a like manner denotes expense connected 
with new trucks and “B-2” that expense which has to 
do with used trucks. “C” represents general sales 
expense which cannot be specifically charged to any 
of the other foregoing items, such as telephone, light, 
etc., which may have to do with the sales department 
indirectly. 

“D” represents administrative expense, executive 
office salaries and expenses which cannot be charged to 
any of the other classifications. 

“E” represents the service department in this classi- 
fication of figures. 

Each month the various items are charged accord- 
ingly, and so it is from month to month and year to 
year we have a splendid basis for the comparison of 
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MONTH OF FISCAL YEAR TO DATE 
192 192 192 | 192 
REVENUE AMOUNT AMOUNT | % | AMOUNT | AMOUNT 
sed Cars 
Customer's Cars 
LES 
Seorage NEW PASSENGER CAR SALE FISCAL YEAR TO DATE 
— 
MONTH OF a 
Total Income | we 8 ie 
REVENUE | 
cosTs — 
New Car Sales No 3¢ 
Cost Used Lars . 
No. 80 
Repsirs PASSENGER CAR SALES DEPARTMENT. REVENUE AND EXPENSE 
Total 
Cerrent Year to date MONTH OF FISCAL YEAR TO DATE 
Equipment : Month 
nger 
, — Volume Sales REVENUE 192 192 192 192 192 192 192 192 
Gross Profit Adc). List: 
New C + 1” 
7 “ “fy” 
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Factory Cost TOTAL REVENUE 
D rect Selling Expense New Car Equipment 
& General Sales Expense Grose Prokt Costs 
| Adm. and Office Expense New Cars 1" 
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Tota) Expense Salesmen’s Salar) * «© Foupment Added 
| Net Profit Salesmen's Commission Lied € 
oe * —renairs cdded 
No. Cars Sold Infrongement Debits -_ 
Avg. Profit per Ca Direct Sel!ine Eapense 
© General Sales Expense TOTAL | | 
© Adm. and Office Expense 
TOTAL COSTS 
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Gener les Fxy | 
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Forms used by Pierce-Arrow 
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figures in all of the various 
phases of the _ business. It 
makes for us an experience 
table which is a dependable 
and accurate guide. All of our 
monthly summary tables of the 
various departments with 
which I have been dealing are 
so arranged that we also have 
the figures of the correspond- 
ing month of the year before, 
and they also give the current 
year to date and the preceding 
year to date for comparative 
purposes. If there is any 
marked variation in these fig- 
ures of comparison it is sim- 
plicity to detect it and act ac- 
cordingly. 

We will take up these vari- 
ous summaries in their order. 
The blank used for the sum- 
mary of new-car sales at the 
end of the month is divided up 
under three main headings, as 
follows: Revenue, costs and ex- 
pense. 
listed the following items: 

“New Car Sales No. (model)” 

followed by a blank for the number and then the 
columns for the figures in money. Below this is an- 
other line for the other model series. Then the total 
sales are shown. 

Below total sales are such items as “Infringement 
Sales,” “Additional Discount—Volume Sales,” and an- 
other total, and still another heading for amounts paid 
out on infringement sales. The result of subtracting 
this item gives the actual total income from new pas- 
senger car sales. 

Under the general heading of “Costs” are the sub- 
heads: “Factory Cost,” and “New Car Equipment.” I 
might explain the latter item by saying that we as a 
dealer put several additional pieces of equipment on the 
car which is not on at the time it leaves the factory. 
These two items totaled give us the cost. And the 
difference between this total item and the one above 
under “Revenue” gives us the gross profit. 

Then under the general heading of expense, there 
are the following sub-headings: Salesmen’s Salary, 
Salesmen’s Commission, Direct Selling Expense, and to 
these items are added a percentage of the general sales 
expense and a percentage of the administration and 


accounting systems. 


shape. 


ing thoroughly. 





Sales Record 


Distribution 


Amount Charge Aca Recv 


Sale Accts. Recv Cash Sale Cust. Dep 


Both sides of the form used in the car sales record book of the Pierce-Arrow Buffalo Sales, Inc. 





A Word to Dealers 


HE average dealer,” 

“is making a mistake if he tries to 
handle a set of books for himself, even 
a very small dealer. 
dealer is a good salesman. 
a good salesman is not good at handling 
An ambitious dealer 
cannot plug the sale of cars all day and 
often part of the night and still find the 
time and energy to keep his books in der 
Therefore, I believe I am con- 
servative in saying that the small dealer 
should avail himself of the services of 
some person who understands bookkeep- 
I say this advisedly. I 
believe it would pay him handsomely to 
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Under “Revenue” are ~ have his work done correctly. 
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office expense. Adding these 
together gives the total ex- 
pense and subtracting from the 
gross profit leaves the net 
profit. 

The other blanks are some- 
what similar in form but vary 
somewhat in headings. To pre- 
vent confusion I will enumer- 
ate the various headings. On 
the blank for used passenger 
car sales under the heading of 
“Revenue,” there are the fol- 
lowing sub-headings: ‘Used 
Cars,” “Customer’s Cars” (be- 
ing cars left by customers for 
us to sell), and “Storage.” 

Under “Costs” we have these 
items: “Cost Used Cars,” “Re- 
pairs,” and “Equipment.” Un- 
“Expense,” we have: 
“Salesmen’s Salary,” ‘“Sales- 
men’s Commissions,” “Adver- 
tising,” “Direct Selling Ex- 
pense,” and the usual percent- 
age of general sales expense 
and administration and office 
(~ expense. 

The figures on these two 
blanks are  fethes consolidated into a report on one 
Sheet headed, “Passenger Car Sales Department Rev- 
enue and Expense.” In this costs and expenses and 
revenues of the two branches of the business are con- 
solidated with space at the bottom of the blank follow- 
ing these significant words: “Department Net Profit 
to General Profit and Loss.” 

There are the same sort of summarizing blanks for 
the new-truck sales, the used-truck sales, and finally 
for the truck department. Included in the new truck 
group are also bus sales and “national account” sales. 

Supplementing this there is also a mimeographed 
sheet eight and one-half by fourteen which is headed 
“Sales Department Expense in Detail.” This, like the 
others, gives figures for the current month, the same 
month last year, the year to date, and one year pre- 
ceding to date. 

This blank is divided into four main headings: “Pas- 
senger Car Selling Expense,” “Truck Selling Expense,” 
“Sales Department—General Expense,” and “General 
Administration and Office Expense.” 

‘Under the first item are the following sub-headings: 
“Guarantee,” “Demonstrating,” “Salesmen’s Salary,” 
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“Salesmen’s Commission,” “Shows,” “Advertising,” 
“Miscellaneous,” and “Loan Transportation.” Here there 
is another series of sub-headings for used cars: “‘Sales- 
men’s Salary,” “Salesmen’s Commission,” “Advertis- 
ing,” and “Miscellaneous Expense.” 

Under the general head of “Truck Selling Expense,” 
comes the following: “Guarantee,” “Demonstrating,” 
“Salesmen’s Salary—New Trucks,” “Salesmen’s Salary 
—Used Trucks,” Salesmen’s Commission—New Trucks,” 
“Salesmen’s Commission — Used Trucks,” “Shows,” 
“Advertising — New Trucks,” “Advertising — Used 
Trucks,” “Inspection Service,” ‘“‘Miscellaneous—New 
Trucks,” and “Miscellaneous—Used Trucks.” 

Under the heading “Sales Department—General Ex- 
pense,” are these items: “Rent,” “Heat, Light and 
Water,” “Liability Insurance,” “Fire Insurance,” “Sales 
Service Account,” “Office Expense,” “Miscellaneous Sell- 
ing Expense,” “Office Salaries,” “Telephone and Tele- 
graph.” 

Under the fourth head of “General Administration 
and Office Expense” are the following items: “Execu- 
tive Officers’ Salaries,” “Office Salaries,” “Office Ex- 
pense,” “General Salaries,” “Postage,” “Telephone and 
Telegraph,” “Traveling Expenses,” “Taxes” (not Fed- 
eral), “Miscellaneous General Expense,” and “Interest.” 

We have still another summarized statement for 
“Service Station Revenue and Expense.” This is di- 
vided into time periods, the usual time periods for com- 
parison. Under the general head of .“Revenue,” are 
these items: “Repair Labor Sales,’ “Outside Labor 
Sales,” “Parts and Accessories Sales,” “Tire Sales,” 
“Grease and Oil Sales,” “Gasoline Sales,” and “Stor- 
age.” Under each of these items except the last there 
are two subheads: “Cost,” and “Gross Profit.” 

On this sheet under the general head of “Expense” 
are the following items: “Office Salaries,” “Rent,” “Lia- 
bility Insurance,” “Fire Insurance,” “General Expense,” 
“Heat, Light and Water,” ‘“Non-Productive Labor,” 
“Carelessness,” “Repairs and R. of T. & M.,” meaning 
repairs and replacement of tools and machinery, “De- 
livery Car,” “Freight and Expenses,” and “Territory 
Shop Expense.” 

Probably the feature of our bookkeeping system 
which will be of greatest interest to other automobile 
dealers is our car sales record book. I appreciate the 
fact that undoubtedly most dealers have a car sales rec- 
ord book of some kind. They certainly should have. 
But in this instance I have made this record book elim- 
inate a great amount of routine work which would 
have served no purpose. 

In the front of the book it is indexed under the 
names of the customers. Sheets eleven and a half 
inches wide by twenty-two long are used for this book 
and it takes two such facing pages to complete the form. 

Conditions vary with different dealers so that I be- 
lieve a description of our form in detail might prove 
confusing. However, I will state exactly the things 
which I believe should appear on such a form in order 
to be of the most value to the dealer in ways which 
I shall discuss later. 

First the form should carry the date of the trans- 
action, the name and address of the purchaser and the 
kind of car purchased. The amount of the sale natur- 
ally follows. There are three customary ways of paying 
for a car: By cash, by notes and by turning in a used 
car for credit. There should be accordingly a column 
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showing the total amount of the sale and of the cash. 
It might be well also to have a column showing the 
amount of the customer’s deposit. We carry such a 


column. There should also be a column for the total 
of the notes. This may be an “Accounts Receivable” 
column. There should be a column for the allowance 


made the customer on his used car which is, of course, 
the credit to him in accounts receivable. Under the 
same general heading of “Used Car Taken in Ex- 
change,” there should be the name of the used car and 
the distribution of the charge. 

There may as well also be columns showing the 
notes and the finance charges. Carrying the account 
farther I advocate a section devoted to columns on 
sales amounts and costs of selling for each of the models 
carried. I devote also a section to used passenger car 
sales and costs under such heads as: “Sales,” “Inven- 
tory,” “Repairs,” and “Cost Sales.” There is also a 
column devoted to accessories sold when the car is sold 
with the amount of the sale and the cost. There is a 
tax column for each model and a license account column 
as well as some extra ones which may be used for 
various purposes as the occasion requires. 

This book is worked out in considerable detail but 
the general sales record book should reflect the entire 
transaction, particularly from the standpoint of terms 
of sale. On our copy of the invoice covering the sale 
of a new or used ear, are listed the terms of sale. En- 
tries are therefore all made from our copy of the in- 
voice and the costs are entered from the factory invoice 
to us. 

At the end of the month, the various columns in the 
sales record book can be added up and a brief summary 
of the month for those items can be arrived at in a 
very few minutes. Indeed, one of the advantages of 
the book is that within a couple of minutes at any time 
during the month I am able to tell the heads of this 
business on request the amount of the sales to date, 
the amount of cash paid on sales to date, the inventory 
of the used cars for the month, the amount of notes 
accepted on cars for the month, and so on, concerning 
several other items. Without this information consoli- 
dated in one book and, indeed, on one line for each 
transaction, several books would have to be consulted 
and there would necessarily be some delay in producing 
the necessary figures when required. 

There is still another advantage to this type of sales 
record. Of used cars sold each month by this com- 
pany, probably scarcely 20 per cent of them are Pierce- 
Arrow cars. It is reasonable to suppose and it works 
out in actual practice that in cases of the sale of used 
cars of other makes the purchasers will not come back 
to us for repairs or service. They will naturally go to 
a dealer in the make of car which they bought. 

Therefore, the sale of such used cars of other makes 
is usually the one and only transaction with this type of 
customer. So the entry of the transaction in the sales 
record book eliminates journal entries of such custom- 
ers entirely. Totals of various items in the sales rec- 
ord book are journalized at the end of the month, ra- 
ther than the individual items. This eliminates a vast 
amount of detail and nothing is lost in the way of effi- 
ciency. 

We carry an accounts receivable ledger in two vol- 
umes. We also carry an expense ledger. We have a 
cash book which contains all cash income listed for the 
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month including that from notes which are active dur- 
ing that month. We have no accounts payable ledger 
but accounts payable are handled on the voucher sys- 
tem. All of these books with their totals tie into the 
general ledger, the latter being in the same relative 
position as the hub of a wheel. The general ledger is 
thus left free from all complicated detail. 

There are, of course, certain auxiliary books. There 
is a stock record book of used cars in which all used 
cars are entered as they are received. This carries the 
cost of repairs and reconditioning and price obtained. 

There is also a note register in which all notes in ac- 
counts are registered consecutively. 

Our petty cash account is made sufficiently large to 
last a whole month. At the end of each month, all the 
items for the covering of which petty cash has been 
used are attached to a new voucher calling for an 
amount equal to them which will also bring the amount 
of the petty cash at the beginning of the new month up 
to the normal maximum. This is in the nature of a re- 
volving fund. 

A system of this nature, while simplicity itself to 
one who understands accounting, is somewhat difficult 
to explain to the average person who does not under- 
stand bookkeeping. In fact it is next to impossible to 
explain it so that one who has not had some bookkeeping 
experience can understand it. 

In connection with this, I would say that the average 
dealer is making a mistake if he tries to handle a set 
of books for himself, even a very small dealer. 

Usually a good dealer is a good salesman. And usu- 
ally a good salesman is not good at handling accounting 
systems. An ambitious dealer cannot plug the sale of 
cars all day and often part of the night and still find 
the time and energy to keep his books in shape. Be- 
sides the two types of work call for capabilities rarely 
found in the same individual. 


Motor Age 


DOLLAR TO ITS LAIR 


CLOT D - 





Therefore, I believe I am conservative in saying that 
the small dealer, even the dealer who sells no more 
than 10 cars per month on an average, should avail 
himself of the service of some person who understands 
bookkeeping thoroughly. I say this advisedly. I be- 
lieve it would pay him handsomely to have this work 
done correctly. 

I believe that all or at least the most progressive 
automobile manufacturers today have developed sys- 
tems which their dealers may use—which in some in- 
stances they insist that they use. These systems are 
without doubt valuable, particularly as a basis for the 
system of the individual dealer. But their trouble lies 
in the fact that they cannot well be made to fit all cases. 
Dealer conditions vary. There is where the individual 
expert bookkeeper comes in and may be used to advan- 
tage. 

In many cities there are a great many such men who 
make a practice of handling the books of several small 
firms for a comparatively small fee, depending upon the 
amount of time which they find necessary to devote to 
the work of each business. 

There are often, too, young men working in banks 
who are amply fitted to handle the accounting system 
of any dealer, and if the dealer’s business is not large 
they can often be hired to do this evenings or on their 
spare time at a reasonable fee. 

In any case the cost is so moderate as compared with 
the benefits which any dealer can derive by being able 
to know at all times exactly where he is at financially— 
often the difference between profit and loss and success 
and failure—that he certainly should never hesitate to 
avail himself of such services. I am sure, with this in 
mind, that any person capable of handling an accouni- 
ing system for even a small dealer will find it easy to 
understand anything which has been said in this neces- 
sarily brief article. 





The Disadvantages ot 


a Downtown Location 


(Continued from page 26) 


tain much grease have the grease boiled from them 
when removed from a car. This eliminates having 
greasy parts around the benches and floor and does its 
part in making for the general cleanliness of the shop. 

The stockroom opens into the shop, making it readily 
available to the workmen, who are saved considerable 
time in having the stockroom so accessible. There are 
15 men employed in the shop and two men in the stock- 
room. 

The service floor is L-shaped, adjoining the shop on 
one side and the stockroom at the other end. There 
are two entrances from the outside, the doors being 
electrically operated. The service floor is 40 by 60 
feet and 120 by 40 ft. in size. 

One of the features of the shop is the special light- 
ing plan which was designed by electrical lighting 
engineers. There is a large number of lights hanging 
from the ceiling, the reflectors being at a certain 
height, so that the light is distributed equally. 'The 
lights are placed at intervals so that the cross beams 
of each strike each other at a point which is neither 
too low nor too high. It is so bright in the service de- 
partment that trouble lamps are not needed, either in 
the daytime or at night. 


Two washracks are at one end of the service floor 
and these are equipped with special lights consisting 
of high-powered globes set at such an angle that the 
car in the rack is entirely lit up. Vapor-proof shades 
protect the globes. 

There is something missing in this service depart- 
ment and one wonders what it is. Then one remem- 
bers that the old familiar odor of gasoline and oi! is 
not there—it is as though one were outside in the 
fresh air. 

Mr. Heiser explained that the building is equipped 
with a blower heating and ventilating system which 
distributes the heat evenly and draws off all gas and 
oil odors. 

A battery room is built off the service floor by itself. 
A skylight furnishes the light and the ventilating sys- 
tem takes off the acid fumes from the battery solutions. 

In the basement, showers and a locker room have 
been provided for the employees. 

Upon completing a tour of the new building of Net- 
ter, Heiser & Co., one feels that here is an ideal sales 
and service station—one that embodies every desir- 
able feature, which would never have been possible in 
a downtown location. 
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The Latest in Accessories 

















Tourist’s Bed 


‘ULL length berths for automobile 
k tourists taking practically no space 
to carry and affording perfect sleeping 
arrangements are a new invention to 
increase the comfort and enjoyment of 
automobile tourists. The berths are 
carried inside of the automobile with- 
out encroaching on the seat compart- 
ment room, can be made up without 
getting out of the car and are equipped 
with curtains, thus giving complete 
privacy. 

This new automobile berth has been 
devised particularly for the Oldsmobile 
two-door sedan, the illustration show- 
ing the installation in use in one of 
these cars. It can be adapted to other 
make cars of the same model. The 
equipment consists of two single beds, 
springs, mattresses, ceiling upholstery 





which forms side curtains for the win- 
dows at night, front curtain and dome 
light. 

The complete outfit is carried inside 
the car securely fastened to the roof. 
It weighs only 14 pounds and occupies 


only 1% inches of headroom. When 
made up it is self-supporting, there- 
fore not injurious to cushions or up- 
holstery, and is approximately the size 
of a full length double bed. 

The frames of the autoberths are 
made of heat-treated aluminum alloy 
which combines exceptional strength 
with light weight and compactness. The 
Springs are integral with the frame. 
They are fastened at the bottom of the 
frame by helical steel springs. The bed 
springs are made of flat tempered 
spring steel, each strip being about one- 
half inch wide. These are given ad- 
ditional support by four cross bars of 
the same strong, resilient material. 

When not in use the berths with 
mattresses and bedding are held firmly 
to the ceiling of the car. They are 
fastened in front by steel hooks rivet- 


ed to a steel bar which is attached to 
the car at the junction of the roof and 
top of the windshield frame. At the 
rear the berths are held by unique 
catches somewhat resembling those 
used to lock window sashes but made 
eccentric to lock the berths securely to 
the roof. 

The ceiling upholstery is in two 
parts, each fastened to steel bars ex- 
tending along the top of the sides of 
the car. These two parts of the top 
upholstery are fastened in the center 
by an ingenious hook arrangement. 
The dome light is placed either in the 
rear over the rear window or in front 
over the center of the windshield, where 
an inch of headroom is gained by means 
of clever designing. All exposed parts 
of the fastenings are upholstered so 
that when the berths are not in use 
there is no sign of their presence. 

At bed time the ceiling upholstery is 
unhooked and drops down, forming cur- 
tains at each side of the car. The backs 
of the front seats, which are supplied 
with quickly removable wing nuts in 
place of rivets, are taken off and either 
placed on the floor of the rear compart- 
ment or under the cowl. The rear seat 
is moved forward about an inch. 

One berth is lowered at a time, as 
illustrated. Four strong metal legs are 
unfolded. Two of these rest on the floor 
of the car at the rear of the back seat 
and the others support the berth at the 
front, resting upon the floor on each 
side of the seat. The second berth is 
quickly and easily lowered in the same 
manner by a person seated on the first 
berth. Lowering the curtain of the 





rear window and hooking an auxiliary 
curtain over the windshield affords per- 
fect privacy, while the cowl light gives 
any required illumination. 

There is ample room under the bed 
and between the seats for several bags 
and luggage cases. Pillows with dur- 
able covers are carried in the car during 
the day for the convenience and com- 
fort of the passengers. An auxiliary 
hammock bed large enough to accom- 
modate a child 12 years old also is 
planned for this novel sleeping car. 


The inventor is John A. Lange, presi- 
dent of the Autoberth Company, which 
manufactures the new tourists’ sleep- 
ing outfits. The factory is located in 
Lansing, Mich., within a short distance 
of the Oldsmobile plants. 





Three-Ton Jack 
HE three-ton Blackhawk Jack is 
especially designed and built for 
easy operation under coaches, buses 
and trucks, without disturbing passen- 
gers or load. It is sturdily built to 
stand rough usage and handling—but 

is light in weight, net 15% lb. 
The A-8.5 jack stands 8% in. col- 
lapsed, has a single lift of 5 in. with a 














hand-adjustable extension of 3% in. or 
a total lift to 17 in. 

The case hardened, knurled saddle 
makes positive contact at lifting point 
—no slipping off. The Long 34-in. han- 
dle allows easy placement, operation 
and release. This jack is factory test- 
ed, far beyond rated capacity. It is 
manufactured by the Blackhawk Mfg. 
Co., Milwaukee, Wis., and lists at $19. 





New Polishing Cloth 
OM-HER-WRAG” is the name of 
the new polishing cloth made by 

J. H. Mosher, of Seneca Falls, N. Y. 
It is a texture impregnated with chemi- 
cals made for the specific use of dry 
cleaning and polishing lacquer . and 
enamel finished new automobiles. To 
remove dirt, dust or mud, the car should 
be wiped with long, sweeping strokes, 
using little pressure. 
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Next, he took 


faction of know- 








each employee’s 
history during 
the past two 
years and cal- 
culated his or 
her salary dur- 
ing the period. 
The name of 
each employee 
was set down : 
on a sheet of : 
paper and his 
or her total ' 
earnings be- : 
tween the pre- : 
established date 
and the present 
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ing that he is 
being given 
credit for his 
better service in 
the bonus divi- 
sion, by seeing 
his total salary 
earnings grad- 
ually gaining 
on those of the 
older man. 
Obviously 
such a plan 
makes for em- 
ployee loyalty. 
The longer a 
person remains 





time were set 





down opposite. 
Thus if a man 
had been with 
the company 
during the entire two years and had received, say 
$200 a month during that period, his earnings would 
show as $4,800. If another man had been with the 
company only a year and earned the same monthly 
salary, his earning figure would be then only $2,400. 
The woman who had been there a year at $75 a month 
was credited with $900, and so on. 

These total earning figures represented the em- 
ployees’ “‘stock” in the division of profits, in a manner. 

The total earnings are carried forward each quar- 
ter to a new total, and the new figures are the basis 
of payment of the profits allotted to the employees. 
At the end of the quarter the total amount of salary 
earned by employees (which is considered the total 
number of “shares” in the division of the employees’ 
percentage of the quarterly profits) is taken and 
divided into the total sum to be distributed. This 
gives the amount of the profits to be paid to each 
“share” or dollar represented by the employees’ total 
salaries. 

Suppose the employees’ share of profits for the cur- 
rent quarter is $10,000; and suppose the total of sal- 
aries earned by employees since two years before the 
date of the inauguration of the plan amounted to 
$200,000. That means that each man receives five 
cents for each dollar he has represented in the total 
salaries of $200,000. Thus the store manager who has 
drawn say $10,000 during the period receives one- 
twentieth of that sum, or $500, as his share of the 
profits. The janitor who has been with the organiza- 
tion but six months altogether and earns a salary of 
$60 a month gets one-twentieth of his total salary of 
$360, or $18 as his share of the profits. 

Under this plan of division the only way that it 
is possible for a newer man in the organization to ever 
receive aS much bonus as an older man is for him 
to earn salary increases sufficiently above the older 
man eventually to match the older man’s total earn- 
ings. Otherwise the older man always has the edge 
on the younger and feels that he is being paid well 
for his loyalty. On the other hand, the new man 
who has proved himself better than the older by step- 
ping around him in the matter of salary, has the satis- 


Good displays are a part of good business and the Bershon Tire Co., Los 
Angeles, does not neglect its show windows 





in the employ of 
the company, 
the more _ diiffi- 
cult it is for 
him to quit, be- 
cause each quarter sees his “stock” in the bonus allot- 
ment increased by some hundreds of “shares.” The 
new employees, noting their small share of the bonus 
and comparing it with the big plums of the old em- 
ployees, realize that every quarter takes them up the 
ladder in bonus earnings whether or not they receive 
a raise in salary, and it makes them strive harder 
to make good and to earn a salary increase. 

Although this effect results, Mr. Bershon never 
uses the profit-sharing plan to hold his employees. 
As stated in the foregoing, the bonus is apparently 
doubtful each quarter, but nevertheless the memory 
of the last one is still bright enough to make an em- 
ployee think well before leaving the company, espe- 
cially if he has several hundred “shares” piled up to 
his credit. New employees are not even told of the 
profit-sharing plan at the time they are hired. The 
current salary paid is the outward sole inducement 
for a person to work for the organization. Obviously 
the division of profits at the end of the new en- 
ployee’s first six months’ service comes as an appre- 
ciated addition to his earnings. 





Salesmen Who Stick Earn the Big Dough 
(Continued from page 21) 
If he wants you, he will answer these questions without 
you asking him. 

If he has a lot of men “in and out,” you don’t want 
to work for him. If his men have been with him a 
long time you know that’s an outfit with a bunch of 
satisfied salesmen, which means they’re making money. 
In the final analysis that’s what you’re interested in. 
Pick out that type of sales manager and stick to him 
through thick and thin. Your pocketbook will be the 
richer. 

The automobile industry is the second largest indus- 
try in the world. It has profitably rewarded the men 
who have given the best of their time and energy to 
its advancement. It will continue to reward the men 
who are willing to make it their life work. Come on in, 
the water’s fine. 
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Useful Shop Equipment 














Electric Glue Pot 


N electric glue pot of considerable 
value to shops engaging in body 
work, is a new product of Black & 
Decker Co., of Towson, Md. By the 
use of this pot the glue is maintained 
at a constant temperature of 150 deg. 
F. The heating element in this pot is 
Nichrome Ribbon with mica plates and 
thermostatic control. The glue con- 
tainer of 2 qt. capacity is cast alum- 
inum, carefully machined to fit a gray 





iron receptacle thereby conserving heat. 
The heating element is tightly sealed 
with asbestos to eliminate fire hazard, 
short circuits, etc. The sides of the 
pot are sloped to minimize spillage, 
and a heavy iron wiper across the cen- 
ter of the glue container prevents 
waste from drippage. The price of 
this is $27 for either 110 or 220 volts 
alternating current. 





Car Protectors 

COMBINATION of seat and floor 

protector for use in service sta- 
tions is a new product of the Carpo 
Cover Company, 845 Eighth Ave., New 
York. This is known as Seat-O-Mat 
and, as its name suggests, covers not 
enly the entire seat but lies flat over 
the floor boards also. The floor or mat 
part of this device is slotted in a man- 
ner to allow the gear shift lever free 
play and yet protect the floor on both 
sides of the gear shift lever. A steel 
retaining rod at the top and back to- 
gether with the corner pockets which 
fit over the ends of the seat, holds the 
cover firmly in place while on the car. 
This combination unit being all in one 
piece can be easily and quickly put in 
Position. The material is heavy wash- 
able khaki of closely woven texture 








which prevents oil and grease working 
through to the upholstery. The price 
for the combination unit complete is 


$4. 





Motor-Ex-Ray 
SCIENTIFIC test of the condi- 
tion of every vital motor and 

electrical unit is said to be possible 
with the new Motor-Ex-Ray instru- 
ment, which is now being introduced to 








the automotive trade. With the one 
instrument, tests are made one at a 
time of each unit in a process of elim- 
ination until the trouble or troubles are 
located. Whatever the motor or elec- 
trical deficiencies, they are revealed to 
the customer on the indicators located 
on face of instrument board. 

The Motor-Ex-Ray, according to the 
manufacturers, will make the follow- 





ing tests while the customer looks on. 
For perfect carburetor adjustment, 
sticking exhaust valves, sticking intake 
valves, leaking head gasket, choked 
muffler, scored cylinders, worn cylinder 
walls and pistons, worn or leaking pis- 
ton rings, gap setting of spark plugs, 
broken or grounded spark plugs; pri- 
mary or secondary coil windings; bat- 
tery, starter and generator tests. 

The unit by unit tests are ready to 
be made after the repairman quickly 
makes connection of the instrument 
with the intake manifold for recording 
the mechanical conditions, and connect- 
ing a spark-o-meter to the high ten- 
sion system to show any electrical 
troubles. 

The price is $195 f.o.b. Los Angeles. 
It is manufactured by the Motor-X-Ray 


Co., Ine., 2119 West Washington Blvd., 
Los Angeles, Cal. 





Striping Pencil 
SIMPLE striping tool for the use 
of refinishing shops has_ been 
made by The E. M. Reeves Co., of 
Campbell, Mo. In appearance this 
striper looks very much like a pair of 
dividers. The difference is that one leg 





is equipped with a ball for the purpose 
of guiding or controlling the striper, 
while the other leg carries the striping 
point. This striper works by gravity 
feed, the striping fluid flowing down- 
ward from a bulb. This striping tool 
sells for $10. 
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Oil Leak at Rear Main 
Bearing 


In our shop we have a Chrysler 52 that 
was reported using two qt. of oil in 68 miles. 
We removed the pan and installed a main 
bearing return drain pipe, such as is furnish- 
ed by the Chrysler dealers. We _ installed 
this to drain directly into the pan, and again 
sent the car on another trip of 200 miles. 
Even with this pipe installed the car con- 
sumed 4 qt. of oil on the trip up and 2 qt. 
on the return trip. This car does not smoke, 
showing the consumption of oil in that way, 
and does not leak oil except a very little 
from the clutch housing. What is your solu- 
tion to this problem ?—Jonas Bros., 988 Grove 
St., Milwaukee, Wis. 

HEN you say that only a little 

oil is coming from the clutch 
housing, you may be sure that you have 
a bad rear main bearing oil leak. The 
point is that you do not see the great 
amount of oil that is actually drawn 
from the engine when the car is run- 
ning at fairly high road speed. The 
fanning action of the clutch sucks this 
oil out and throws it on the road in 
great quantities and then when you 
come to a stop and look under the car 
you see just a couple of drops falling, 
and conclude that not much oil is get- 
ting away in this manner. 

In addition to what you have done, 
we would suggest that you check up to 
see that the rear main bearing is a 
perfect fit on the crankshaft, and that 
it has a clearance of no more than .0015. 
Also, check to see that the return drain 
pipe, which you recently installed, is so 
put on that the installation of the pan 
does not obstruct the lower opening of 
the pipe. If it is obstructed you will 
appreciate that its use on the car is 
positively detrimental, as it prevents 
the return of the oil to the crankcase. 
Should it be obstructed, bend the pipe 
up so that it clears the bottom of the 
oil pan by at least the diameter of the 
pipe itself. 


Chevrolet Timing 


What is the valve timing in degrees of 
the 1928 Chevrolet, and what is the valve 
timing in degrees of the old FB Chevrolet ?— 
Frank K. Farrent, 180 Grand St., White 
Plains, N. Y. 


N the 1928 Chevrolet the valve 
timing is not given in degrees. The 
intake valves on these engines should 
begin to open when the piston has 
traveled 1/16 in. on its downward 
stroke. If the intake valves are correct- 


lv timed, the exhaust valves must neces- 
sarily be correctly timed, being operated 
from the same camshaft. 

On the old FB Chevrolet engine the 
intake valve was designed to open at 
1% deg. after upper dead center and 
to close 54% deg. after lower dead 
center. The exhaust valve opened 44% 
deg. before bottom dead center and 
closed 11% deg. after top dead center. 


Timing the Balancer 
on a Willys-K night 
Please give me some information on timing 
the balancer on a Willys-Knight Model 4-65. 
We took one off and it seems it was not put 


back just right.—The Motor Co., 
Downs, Kan. 


Downs 


S you know, the balancer consists 

of two cylinders. These rotate at 
twice crankshaft speed, being geared to 
each other and to the crankshaft. These 
eylinders have holes lengthwise in 
them and they are correctly installed 
when the hole is up and the heavy 
vertical portion down with the crank- 
shaft vertical. That is, the piston 
should be on dead center. It does not 
matter whether Nos. 1 and 4 pistons are 
up or down, just.so they are on dead 
center position when the teeth of the 
balancer are meshed as instructed. 


Air Cleaner 





Carburetor Adjustment on 


1925 Chrysler 70 


Please give me the adjustment on _ the 
Ball & Ball carburetor used on a Chrysler 
70, 1925 model coach. I cannot get it to 
idle right. The valves are ground and new 
set of points was just put on the ignition. 
It is not pumping oil and the compression 
is the same on all three cylinders. When 
you idle it down the engine just stops dead. 
Also when coming to a sudden stop it will 
die out.—Edward Bialas, Box 377, 
Ala. 


Ensley, 


OUR problem sounds very much as 

though you had an air leak be- 
tween the carburetor and the engine. 
You can check up for this by using 
an oil can filled with gasoline and shoot- 
ing the gasoline carefully around the 
carburetor to manifold gaskets and also 
between the manifold to cylinder block 
gaskets. This should be done with the 
engine running and if there is any 
change in the engine operation, you 
may be sure that there is an air leak 
at that point. We are showing here- 
with a view of the carburetor. There 
is only one adjustment that can be 
made on this carburetor aside from 
those adjustments made by replacing 
the jets. This adjustment is controlled 
by screw “A” and is for idling. Turn- 
ing this screw clockwise gives a richer 
mixture, while turning it counter-clock- 
wise gives a leaner mixture. 
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Ball & Ball carburetor used on 1925 Chrysler 70 
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Heavy Oil Consumption 


We would like some 
Chrysler 70, 1925 model. 
excessive amount of oil. It uses one gal. of 
oil every 300 miles. The car has had new 
rings in it; everything appears to be normal. 
The car has been run 11,000 miles. There 
does not appear to be any leak anywhere, 
hut the car uses entirely too much oil.—Pon- 
dera Valley Auto Co., Conrad, Mont. 


information on a 
This car uses an 


HERE are only two places that 

the oil can go. Either it is work- 
ing into the combustion chamber or is 
getting out of the engine. If it is work- 
ing into the combustion chamber you 
are likely to see a light blue smoke 
emanating from the exhaust. Also this 
will result in the accumulation of exces- 
sive carbon in a very brief period of 
time. If it is not working into the 
combustion chamber, it must be getting 
out of the car in some other way. It 
would be worth your while to check the 
tightness of this engine by idling it at 
what would be a road speed of 35 to 
40 m.p.h. Have newspapers under the 
ear and watch very closely to see if 
any oil drips. It is not unusual for oil 
leaks to develop at high speed when at 
low speed they do not show. Consequent- 
ly it is often erroneously concluded that 
a car is not leaking oil when, in reality, 
oil is getting away at high speed. 
Merely fitting new rings is not always 
sufficient. If there is any appreciable 
up and down motion of the rings, they 
are bound to pump oil into the com- 
bustion chamber, and we are much in- 


clined to suspect that is what is 
happening. 


The Balancer Knocks 


We want to ask vou tor some information 
on a Willys-Knight model 65, 
1925. This is a four-cylinder car. This car 
has a balancer on it. We have done every- 
thing possible to this car to make it run 
quieter, but can’t do it. This car has a 
knock in it, or it sounds more like a rattle. 
We have installed new pistons, rings, tight- 
ened the rods and main bearings, tightened 
the sleeve rods. In fact we did about every- 
thing except put in new junk rings and new 
sleeves. New heavy oil will quiet this car 
tor about 10 miles and then it gets awiully 
noisy. It really sounds like the little sleeve 
rods were loose, but that is impossible as 
they were just tightened and the car has 
nrobably been driven 15 miles since that. 
The car has been driven 23,000 miles in 
all. What would you suggest doing to this 
car next? Could this noise be in the junk 
rings? This noise is rattly and sounds like 
Wrist pins or sleeve rods, but can’t be 
either of these.—Rees Motor Co., Burlington 
Junction, Mo. 


made in 


E are sure that this noise is in 
the balancers. Rebushing the en- 
tire balancer mechanism and replacing 
all worn parts in it will take care of 
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SHOP KINKS 
Heas that have proved useful 


VERY practical use for 
A valve grinding com- 
pound is where nuts are too 
tight a fit on a bolt. In a 
case of that kind, I spread a 
little valve-grinding com- 
pound on the bolt and with 
the bolt held in a vise I run 
the nut back and forth over 
this compound. This _ laps 
the nut to the bolt so that 
when this is installed in a 
cramped corner the nut can 
be readily spun into place 
and easily tightened. I also 
use this for improving the fit 
between rear axle nuts and 
the shaft and in_ other 
similar ways.—South Orange 
Auto Repair Shop, 12 Valley 
St., South Orange, N. J. 





Readers of Moror AGE are invited 
to submit ideas that they have found 
useful in doing some particular service 
job in the shop in a better or quicker 
way. For each one published $2.00 
will be paid. Whenever possible the 
idea should be accompanied by a sketch 
or diagram from which a drawing can 
be made. 


















































Change the Plugs 


I have a Buick Standard coupe, Model 27. 
I had the head planed down a little better 
than 1/16 in. Since then the motor quits 
and spits back into the carburetor at high 
speed. Just the spark plugs get hot and 
break the porcelain on all six of them. I 
have put in new valves, but that didn’t help. 
I also put a head gasket on top of the old 
one. If you can give me any information on 
this it would be very much appreciated.— 
Louis Wolf, 110 N. Burr Blvd., Kewanee, III. 


E believe that if you will get 


this noise. You may be sure that the 
trouble is not due to the rings. 


hold of a good set of aviation- 


type spark plugs the car will operate 
satisfactorily. 


4l 





Not Enough Speed 
Please advise me 
baker Big Six 
and would 


what speed the Stude- 
1925 model should make, 
setting the cam gear up one 
tooth give more speed without trouble? | 
have just installed a fibre gear which was 
marked one tooth faster than the old cast 
gear. I cannot get over 57 miles an hour 
out of this car.—lIllinois Reader. 


OU do not mention what body 

there is mounted on this car. That 
makes a big difference. A roadster 
with top and windshield down will do 
considerably better than a touring car 
with top and windshield up. You ap- 
preciate, of course, that this all makes 
a big difference. Off-hand, though, we 
feel that regardless of the body style 
you should be able to do better than 
o7 m.p.h. unless you are bucking a 
heavy head wind. 

You may be sure that advancing the 
timing one tooth will not be advantage- 
ous. Naturally, if there were an ad- 
vantage in altering the timing, the 
factory would certainly do it. There are 
possibly many other causes for failure 
to obtain the maximum speed. These 
may include anything from lost com- 
pression, resulting from bad valves, 
loose pistons or loose rings to improp- 
erly timed spark. You should also see 
that there is no obstruction in the ex- 
haust pipe or muffler, as this would 
prevent the engine from developing its 
maximum power and speed. With these 
suggestions we trust that you will be 
able to get the utmost out of this car. 


Where Are the “Gas Savers” 


Some time ago there were many so-called 
gasoline-savers on the market, consisting of 
devices for introducing additional air into 
the manifold. Some of these were automatic, 
others hand-operated by a cable attached usual- 
ly to the steering post. I am trying to find 
one of the latter class, but these devices 
seem to have gone entirely out of fashion 
and are no longer advertised or offered for 
sale anywhere. Can you give me the names 
of some manufacturers or firms that still make 
these devices or might have some of them left ? 


—J. F. Moreno, Prescott, Ariz. 


E know exactly what you mean. 

Some years ago there was quite 
a market for such a device, but you will 
find that modern carburetors take care 
of the introduction of auxiliary air at 
high speed. However, if your car 
could use such a device to advantage, 
there is no reason why you cannot tap 
a hole in your manifold and place a pet- 
cock in the hole. Then by putting a rod 
on the handle of the pet-cock you could 
bring this up to the dash and place a 
knob on the end of it. You could then 
control the pet-cock from the dash and 
accomplish exactly the same thing that 
these devices used to do. 
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Better’n Better Day by Day, 
We Are Getting Yet 
ORTLAND, ORE.—MotTor AGE is 
certainly getting better an’ better.— 
T. L. Monteith. 





The Best Paper of Its Kind 
Today, Says He 
ENTURIA, WIS.—MotTor AGE is 
the best motor car magazine of 
today. Thanks for your service through 
the Motor AGE.—John Kjan, Jr. 





Ululant Praise from the 
Bay State 
ATERTOWN, MASS.—I like 
MoTorR AGE very much.—H. B. 
Amos. 





We Pass Inspection 

AMPTON BAYS, L. IL, N. Y.— 
Your paper is O.K.— Phillips 
Garage. 

Automotive Dealer Ills Are 

A ntipodemic 

RAHRAN, MELBOURNE, 
AUSTRALIA—I am a regular sub- 
scriber to your magazine and derive 
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much benefit therefrom, although a long 
way from you. As you undoubtedly 
know, the American cars in this country 
outnumber all others by an overwhelm- 
ing majority, therefore your service 
notes are a great help to us. I am the 
dealer for my district for Oakland and 
Pontiac cars. If your publication is 
any guide as to prevailing conditions, 
the dealer is faced with the same prob- 
lems here today as in your country. 
In view of this I would be grateful if 
you posted me your ideas as to the 


best way to overcome these difficulties. 
We suffer from every one of the com- 
plaints that you mention in your March 
1 number, only more so. There is only 
one thing I would like to see more of 





| air imnays to the editor from 
those whose “attention has 
been called”; from those who point 
with pride and those who view with 
alarm, from those who are easy to 
please and those who are hard to 
please; from those who are happy 
when they find a good thing and 
those who are happier when they 
find something they consider not so 
good; from those who boost and 
those who knock; from those who 
see the doughnut and those who see 
the hole; in other words, Dear Sub- 
scriber, from you and you and you— 
as well as from the man who bor- 
rows your copy of Motor AGE or 
reads it over your shoulder. 











in your book, if you can tolerate a little 
criticism, and that is a little more about 
the racing motor world.—F’. A. Moore. 





They Criticize Themselves, Not 
Motor Age 
HAWANO, WIS.— There are no 
criticisms to make of Motor AGE. 
Only that we do not use it properly.— 
Kurtz-Gilmer Auto Co. 





He Just Can’t Do Without the 
Information and the Humor 
ICHITA, KAN.—I cannot bear 
to miss Motor AGE—its humor 
and information are indispensable.— 
Arthur H. Nelson. 





The Readers’ Clearing House 
is Their Pet 
ICONISCO, PA.—The Readers’ 
Clearing House is to us the most 
interesting feature of MoToR AGE.— 
Spacht & Euler. 
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Absolutely Nuts About Us, But 
He’s Been Burned Out 
EHUACANA, TEX.—In regards 
to renewing my Motor AGE. I am 
absolutely crazy about it and don’t feel 
like I can hardly do without it. But on 
the first day of December my machine 
shop and garage burned down without 
one penny insurance, and I have just 
gotten back in business and just have 
not the money to renew it. But as to 
the paper, it is fine and I get so much 
help out of it—B. L. Newman. 





How’d He Guess What We 
Have Planned? 
T. PAUL, MINN.—Why don’t you 
print ideas on the manner of han- 
dling a shop from the owner’s stand- 
point?—Jos. O’Halloran. 





So Inspirational They Keep 
Every Copy on File 
RATTLEBORO, VT.—We enjoy 
the whole Motor AGE very much 
and look forward to receiving each and 
every copy which we keep on file. We 








find in each copy something which gives 
us added inspiration.—De Witt Garage. 





Reed Finds a Reed He Can 
Safely Lean On 
MITH’S FERRY, PA.—We are 
most interested in the trouble de- 
partment.—L. D. Reed. 





Another for the House 
INNEAPOLIS, MINN.—I like the 


new mechanical features and 
Readers’ Clearing House.—C. E. Streed. 
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Prices, Weights and Equipment of Current Passenger Car Models 
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bp. Sedan........ 1395 .jaeghjmoru hy ahh : ‘ 2730jahnw ” -++o[ 1795) 2131 70}aghi 5p. Prin. Sedan... 
1sggr ~ aia 2705jah 
88 Sp. a ag rr 212675 ~~ “8.91” 
2-4p. Roadster...| 1495 .Jaeghmorw BD. DeL. 8 4/2830jahn 2-4p. Roadster 
ene al. oe ee 4}2830]abjlnt DODGE 4p. Coupe 
o eas. ee ot So sommes 3-5p. Coupe... ... 212735/abn an BROS. oe Prin Bro'm.. 
bp. Phaeton Sed..| 1898 ..-/seghmnru “Roy. St. 8” 2-4p. Conv’t Cab.} $945] 2]... .{bhr i 
bp. Sp. Sedan. ...} 1505 Tio 2a p Touring... sls655lahilmopwx |] 5p. — col oe — 
Dp. Sedan bee eeeen 1695 : aeghjmaru p ree 2 3640 ahmnoptx 5 Sedan D. i 895 abr +4129” 
ne > Cry. Club. 213640lahmnopx p. Sedan De 970} 4)... .jaebrt 5-7p. Touring 
PES vsu00% 413900|ah " By Std Sedey. 
o --—ael hee y ip, Cable --| 2195} 413950 ahmnopts || 2p. Coupe.......| 1048] 2 7p. Std. Sedan. 
Touring...... hens “a p DeL. Sedan 414005 Bhilmeopts Ha Sone men te : ....,Beghinrt 
Dgeee-e-]es--|--]. --Jaeghmnrw YP PP pf Hap Brougham... .+--jaghnr 
2-4p. Cabriolet....| 2 . .}aeghmnrw 4p. Brougham....| 1095} 2/.. j 
bp. Phaeton Sed. pee ~ noma 4p. DeL. Bro’m. .| 1170} 2}... chiens ee SIX 
bp Sedan Sal 2195 seghimapra Hg towne, oF 2 2030 4 “Senior” 2p. Cabriolet. ee 
eS Sery & ee aeghjmnpru || 5p. Coach....... 2 2360 oe 4p. Cab. Rdstr...| 1595} 2/3353] Beghmnrx 2 — 
—_ Hi Coupe....... 2235 sp —_ Cab. ..} 1720] 2)... [Beghikmnrx 2p. Coupe Royal. 
“115” Hag Con. Sp. Cab. ‘ aoa _ = pone vee+-- 1595] 4|3421]aeghmortx BP. Sedum es 
tp. DeL. Rdstr...|$1195| 2|2000|aghmar p. Imp. Land. . 4|2405|dhru 5p. Sp. bed. Del. a ca ” 
y Touring Del. | 1 225 4.3040 aghmnr Dp. Sp. DeL.| 1770). ./3643)/Beghikmartx 
t/ a wee 1195! 2)3110 aghmnr 
4 edan....} 1195) 2/3215. aghmnr C “ ESSEX 
bp. 4d. Sedan... -| 1206] 4'3300 aghmar ——— ; “Super Six” 
ub... . Louring...... _— 
bp. Town Bro'sa..| 1378| 4 3305 eghmar Op Clue Cone 2f20s0lahr : nee Ml ap. Roadster. ‘ 
ub Coupe 212180\ahr . beens ..{3700jafghkmnprx |} 2-4 Cc 
“120” = 5p. Sedan........ 2|2300\ahr 5p. Touring... .. 4\3850)afghikmn 5 G _*** 
te. Coupe... or 1465; 2|3800!aghmor ee 4|2365\abr | af __|3850)afghkmnprsx |] 5p. —..... 
bp Town Bro’ ‘mm S78 4/3870 aghmnr 5p Del. ag ‘ 2368 = Bp. Sedan mel 3 ; 4100 eae — 
- 40wn Brom | 1575]..].... Del. Sedan...) 790) 412365lahr o6.—S«—_—sdH. Bi. Cron. Sedan. a? a mn rt 
. pou ene 5p. Con. Sedan.. 4|4100| Bfghikmnprt 
2-4p. Sp. Ret 5p Touring 4 * . — 
ster... . Touring...... 
tp Sp. Touring. 1528] 4(3736 aghmnr tag ny, 22705 laegharw —...-: “wont 
oupe....... 1850} 2/3940 . Bus Coupe 2/2780 Qn} - 
to. Cuy, Ci“) 1765| 23005 aghmat 5p. Sedan........ 212855laghnr - Sedan... go ap 
Bro. Sedan. ..} 1925] 4 1050\ae nr 5p. Sedan........ 4|2905|aghor a a GG. aes . 
anomie 1905] 4[4115|aghmar || Bp. Land. Sedaa.. 2/2855 aghor 7p. Limousine... 2-4p. Coupe... 
— 4/2940 aghor ..Conv't Sedan. 5p. Sedan........ 
5p. Sedan........ 
—- KEY TO SYMBOLS: 
*— Wood w 4 with spare 1 wheels with spare. i—Trunk and 
B—Wire wheels with spare oe j—Trunk reok, po trunk. °— Cigar lish v 
b—Wire wheels a ront and — bumpers. k—Spare tire. _—— lighter. > Windshield 
C—Optional wheels with roat bumpe t_—Spare tire lock. r—Rear traffic signal. ~ ahs 
<—Type of wheels opti Shock abeotbere —_e m=» —Engine heat indicator. nara pe . 
eld wiper pou oan oar eee §—Prices on applications 
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Prices, Weights and Equipment of Current Passenger Car 





Motor 


Models 


Age 
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be be | ba ae 
co 0 -~ c- c-’ 
-—~ on od s B= Standard ym oe ane Standard a ane os ae ‘Standard a é. 2 3= ‘Standars 
Oo. ='S vipment 6.2 => uipment o-s =o uipment O-s =o uipment 
Met =—lualains| Model | |e ee] Meet 6llaaiae| Mote ac |S\as} 
FORD “A” HUPMOBILE LA SALLE McFARLAN 
2-4p. Roadster. ../$ 385] 2)... ./Behnr “Century 6” 125” W.B. “Str. 8” 
5p. Phaeton...... 395) 4)..../Behnr 5p Phaeton $1425]. ./2880j/aghor 2-4p. Roadster. . .|$2485) 2|3755|aeghimnprx 131” W.B 
2p. Coupe....... 495; 2)....i/Bghnr 4p. Sportster.....] 1435) 2)2880j}aghnr 5p. Phaeton...... 2485| 4/3770|aeghimnprx |}2p. Roadster $3050} 2/3400) afghimnprx 
5p. Tudor Sedan..}| 495] 2|....|Bghnr 7p. Phaeton......]| 1455) 4/2950\aghnr 5p. Sp. Phaeton. .| 2975) 4/4170|/Beghjkmnp {j|5p. Touring...... 2650) 4/3400/afghlmnprx 
2-4p. Spt. Coupe .| 550] 2]....|Bghor 5p. Sedan 2d..... 1345] 2)2975\aghnar rsx 7p. Touring......| 2750] 4)3450/afghlmnprx 
5p. Fordor Sedan | 570} 4)....|Bghor 4p Coupe....... 1385} 2/2930\aghnr 2p. Bus. Coupe.. .| 2350]. .|3930jaeghimnprtx |/4p. Sp. Phaeton. .}| 3180} 4/3200jafghimnprx 
5p. Sedan........- 1395] 4/3040|aghnr 5p. Family Sedan.| 2350). ./4090/aeghlmnprtx 1/3p. Town Coupe..| 3180] 2/3650jafghimnpr«x 
Zp. Cabriolet. 1435 . 2-4p. Coupe.. 2450} 2/3965jaeghimnprx {|j5p. Sedan........ 3180} 4/3650)afghlmnprx 
FRANKLIN >. 4p. Cabrio 'et 1475]. .|2965|aghor 2-4p. Conv. Cpe..| 2550] 2/3890|aeghlmnprx ||5p. Brougham....| 3180) 4/3650jafghlmnprx 
“‘Series 12” “Century 125-8’ 4p. Victoria. . 2550] 2/3985|aeghImnprvx ||7p. Town Car....} 4600] 4/3750jafghimaprx 
119” W.B. 5p. Touring......| 1795] 4;3300jaghnvx 5p. Town Sedan. .} 2495] 4/4065laeghImnorx 136” W.B. 
3p. Coune...... $2625]. .|3390/aeghklnprx 7p. Touring...... 1895} 4\3369]aghnvx jp. Sedan.... ... 2495) 4/4090/aeghilmnprtx ||7p. Sedan........ 3680} 4/4000/afghlmnprx 
4-5p. Vic. Bro’m..| 2760] .|3470jaeghikInprx {}2-4p. Roadster...] 1895] 2/3355|aghnvx 5p. Town Cab 4500) 4].... 7p. Sub. Sedan. ..| 3780} 4/4000/afghimnoprx 
5p. Sedan........ 2790} |3500jaeghkinprtx |/5p. Brough iin. 2095] 215515/aghnvx 5p. Trans. Cab 4700) 4].. 
5p. Ox. owe ..| 2815]. |3500}xeghkInprtx |/2-4p. Coupe... ... 2195) 2/3465)aghnvx “— 
5p. Spt. Sedan. ..] 2910). ./3550jaeghikInprx |}/5p. Sedan........ 2195) 4)3545|aghnvx 134” W.B. 2p. Roadster... .. 5800] 214300)afghimnprx 
3-5p. Con’vt Cpe.} 2925) .13450|/aeghklnprx 5p. Victoria. . 2195] 213525|aghnvx 7p. Family Sedan.| 2575). .|4345jaeghImnprtx |/5p. Spt. Tour 5600} 4/4700) afghimnprx 
128” W.B. 7p. Sedan........ 2345) 4/3360) aghnvx 5p. Coupe....... 2625)..}....J/aeghlmnprtx ||7p. Touring...... 5700} 4)..  fJafghlmnprx 
2-4p. Sp. Runab’t| 2975]. ./3450jaeghklnprx {|7p. Sedan Lim. ..| 2520] 4/3360jaghnvx 5p. Cab. Sedan...| 2675]. .|....Jaeghlmnprtx |j5p. Sedan........ 6720} 4/5200}afghImnoprx 
5p. Sp. Touring. .| 2975]..]... Jaeghklnprx “Century 8” 7p. Sedan........| 2775] 4/4345jaeghlmnprtx |/7p. Sedan...... 6720] 415200jafghlmnorx 
7p. Touring...... 3060} . (3540) aeghkInprx 5p. Phaeton... . . . 1905]. .|3315laghmnv 5p. Imp. Sedan...| 2775] 4/4315}aeghlmnprtx ||7p. Sedan........ 6920} 4/5200lafghimnprx 
7p. Sedan ....... 2980]. .j3700jaeghkinprtx {}2-4p. Sportster. ..} 1915]. ./3350jaghmnv 7p. Imp. Sedan...} 2875] 4/4570j)aeghlmnprtx |j7p. Town Car....} 9000} 4/5200jafghimnprx 
7p. Ox. Sedan. . 3915). .j3700jaeghkinprtx ||/7p. Phacton...... 1935] . .|3355jaghmnv = 
7p. Limousine.. 3080) . . 3780|aeghkInprtx 5p. Sedan........ 1825] 2}3385|aghmnv 
’ 4p. Coupe....... 1805) .13375\aghmnv 
5p. Sedan........ 1875] 4/3455jaghmnv 
a - 2-4p. Cabriolet. ..| 1955). .13345|aghmnv 
“sé t ” 
4p. Roacster.. $1195} 2/2995’ afhmnr MARMON 
5p. Sp. Coupe. 1295| 2)3290,afhjmnr | LINCOLN **68” 
4p. Vic. Coupe . | 1295/ 2/3290)afhjmnr JORDAN | “<“g”” 2p. Roadster... .. $1495}. .].... 
5p. Club Sedan ..} 1390} 4)3265/afhmnr “C oss C’ty 6” 2p. Spt. Rdster.. .|/$4500] 2/4930]aegkInprx 5p. Sedan........ 1395} 4}2897|ahmart 
5p. Std. Sedan ..} 1495) 4/3330!afhmnr 4p. Blue Boy.. . . .|$1495] 4]2800]/Bceeghkmnrx |}2- Mp. Club Rdstr.] 4600}. ./}5010j)aeghkInprx 49. Vic Coupe...| 1450). .}2867\abimnrt 
"75 DeL” 4p. Spt. Salon....| 1295] 2)2775jaghjmnrx 7p. Spt. Touring..| 4600} 4/4940/aegkinprx 2p a er 1395}. .|2827|ahmart 
4p. Roadster. ...{ 1295} 2/2995/aeghmnr 2-4p. Tomboy....} 1395] 2}2650]aghmnrx 4p. Spt. Phaeton..| 4600) 4/4910) begjkInprwx 
5-p. Sp. Coupe ..} 13$5] 2/3290)aeghjmnr 5p. Sedan........ 1395] 4|/2775|aghmortx 4p. Coupe. . 4600] 2/4805|aegkInprx 2-4p. "Ro: adster....] 1895} 2(;3007|anlmnprwr 
4p. Vic. Coupe ..] 1395] 2/5290/aeghjmnr — 4p. Sedan........ 4800] 4/4930] aegiklnprx 4p. Speedster .. 1965} 4)3052/ahlmnorwx 
5p. Club Sedan...]| 1490} 4)/3265)aeghmnr 4p. Playboy... ... 1845) 2/2915|aghmnrx 5p. Sedan........ 4800} 4/5010/aegkInprtx 2-4p. Collap. Cpe. 1995] 2)2987,ahlmnprx 
5p. DeL. Sedan 1595} 4/3400)seghmnr 2-4p. Sp. Coupe. .| 1895) 2/3070)aghmnrx 2p. Coupe....... 5000) . . 4720|aeghkInprx 2-4p. Coupe.. 1895} 2/3097|ahlmnprx 
“85” 5p. Cus. Sedan. . .| 1895) 4)3200)aghmnrtx SS are 5000! 4/5050] aegkInprtx 4p. Vic. Coupe. ..| 1995) 2)/3066/ahilmnprx 
4p. Roadster ....| 1695] 2/3040/aeghmnr 4p. Cus. Vict.....| 1895] 2/3200)aghilmnortx 7p. Limousine... 5200} 4)5165)aegkInprtx 5p. Sedan........ 1895) 4/3104;ahlmnprtx 
5p. Brougham....| 1875] 4/3360jaeghjmar —— 4p. Berline..... .. 5500} . .|5115}/aeghkInprx 
5p. Sedan........ 1895] 4/3380|aeghmar 4p. Collap. Coupe} 1995] 2/3185|aghmorx 7p. Limousine....| 6000]. .]5380|aeghkInprx “E-75" 
.. Cus. Coupe...]| 2095 3350/aeghmnr 4p. Perm. Coupe..} 1995) 2/3185)aghmnrx 7p. Brougham....} 6500}. .{5025jaeghklnprx [/2p. Speedster... ..| 3485] 2|425llaeghInprz 
i 5p. Vietoria.... .| 1995} 2/3275)aghimortx 6p. Ber. Landau..| 6500). ./5140|aeghkInprx 4p. Speedster... ..| 3485] 2/4256jaeghinprx 
2-4p. Roadster. ..| 2095]../3440laeghmnprx j/5p. Sedan........ 1995} 4/3300)aghmaortx 7p. Cabriolet... ..| 6600). ./5160jaeghklnprx 5p. Phaeton.. 3485] 4/4017}/aeghInprx 
2-4p. Collap. Cpe.| 2495}. ./36-5|aeghmnprx 7p. Le Baron Cab} 7000]. .|5200jaeghklnprx 7p. Tour. Speed. .| 3565] 4/4480/aeghilnprwx 
5p. Brougham ...| 2275) 4/3750]aeghimnprx | 7p. Holbrook Cab.| 7200). ./5280]aeghkloprx ||2p. Coupe Rdstr..| 3565] 2/4374laeghInprx 
5p. Sedan ....... 2295) 4/3790] aeghmnprx KISSEL 7p. Collap. Cab. .| 7300). .|5140jaeghklnprx 5p. Town Coupe..| 3195] 2}4452!aeghInprx 
**6-70” 2p. Coupe....... 3485} 2 4373 aeghinortx 
GRAHAM- 4p. Cpe. Roadster}$1595) . .|2920)ahmr 4p. Victoria...... 3485] 2/4346, aeghInprtx 
AIGE 5p. Bro’m Sedan..} 1495} 4/2915!ahmr 5p. Brougham... .| 3565} 4}4525/aeghilnprtx 
“610” | 5p. Victoria. . 1595}. .|2990 5p. Sedan........ 3565] 4/4498!aeghInprtx 
2p. Coupe....... $860) 2]... .Jacghmnr 5p. Sedan........ 1595). .13005 7p. Sedan........ 3640} 4'4620jaeghlnprtx 
TD occsens 875} 4)... .facghmnr **8.80" LOCOMOBILE 5p. Cus. Sedan. ..| 3960] 414515/aeghInprtx 
“614” 125” W.B. “*8.70” 7p. Cus. Sedan. ..} 4075] 4/4678)aeghtoprtx 
4p Coupe....... 1275} 2]... .Jacghmor 5p. Phaeton... ... 1885) 4/3240jahmor 5p. Brougham... .}$2100} 4|2525)/afghkmnrx 7p. Cus. Limou...| 4175] 4)47i8jaeghlnprtx 
Sp. Sedan....... 1295} 4]... .Jacghmor 4p. Speedster.....| 2095} 2}3155/ahmnr 5p. Sedan........ 2100; 4/3575)afghkmnrx 
4p. Cp. Rdstr....] 2095) 2/3343/ahmar 4p. Vic. Coupe. ..{| 2100] 213600'afghkmnrx 
“619” 5p. Spec. Bro’m..}| 1995] 2/3345)ahmar MOON “‘6-69” 
4p. Coupe Kennet’ 1575) 2)....Jaceghmnrtx j/5p. Bro’m Sedan..} 2095] 4/3400jahmar **8-80” 5p. Phaeton......} $$95] 4/2340;an 
5p. Sedan ....... 1595} 4]... .jaceghmnrtx |/5p. Conv. Bro’m..} 2495]. .|3518jahmnr 4p. Spt. Touring..} 3300}. . 3972/aeghiklmnprx 3 5p. Roy. Rdstr.| 1095} 2}2330/anw 
oe 132” W.B. | 4p. Coupe....... 2975| 213820|aeghklmnprta|{3-5p. Roy. Cab...| 1295] 2|2575/an 
629 7p. Touring...... 1985} 4/3360\ahmnor 4p. Collap. Coupe 3000} 2 3780 _ rere 5p. Coach.......] 995) 2}2420jan 
5p. Sedan ....... 1985} 4]....{Dceghjlmnp |/4p. Tourster..... 2095) 4/3155)ahmnr 5p. Sedan........ 2850} 4|3950 rtx|/5p. Roy. Sedan...]| 1195} 2/2520)ahin 
rtx 5p. Bro’m Sedan..| 2295] 4/3455|ahmar 5p. Brougham. . 2900] 4 3090 aeghklmnprtx 5p. Roy. Sedan...} 1295] 4/2605jahno 
5p. Town Sedan | 2085] 4]..../Dceghjlmnp ||7p. Sedan........ 2495]. .|3630/ahmar 7p. Sedan.. 3350} 4/4140)aeghkimnprtx 
rtx **8-80S” 7p. Sub. Sedan. ..| 3500] 4/4280} aeghklmnprtx}} ‘‘Series A” 
dp. Godan ....... 2110} 4]....)/Dceghjlmnp |/4p. Coupe Rdstr..| 1995). ./3350 6p. Cabriolet. . 6950!. .}.... 5p. Touring...... 1195} 4)2560}dao 
rtx 5p. Brougham....} 1895}. ./3250 5p. Roy. Rdster. .| 1395} 2}2600;daw 
2-4. Cabriolet... .{ 2185) 2]... .fe Sp. Sedan........ 195} . . 13350 “48” 5p. Collap. Cab. .| 1795} 2}2720 
2-4p. Coupe. -+oof 2185] 21... le 4p. Victoria...... 1995]. .|3320 4p. Sportif...... § | 4/5030) afghikirsx 5p. Sedan DeL. 1395} 2}2710jdno 
“835 “8-90” 4p. Roadster.....) § | 2]... .lafghiklrs 5p. Sedan DeL...| 1545] 4/2860'dno 
Sp. Sedan........ 2285} 4]... .|Deeghjlmnp 131” W.B. 7p. Touring...... § 14 5330 afghkirsx 
rtx 5p. Phaeton... ... 2185] 4/3220\ahmnr 7p. Tour Lim....| § | 4[5640/afghkirstx **6-72” 
...Town Sedan..] 2385] 4]....|Dceghjlmnp |{/4p. Speedster... ..| 2395} 2/3360/ahmnr 6p. Brougham....} § | 4/5464lefgbkirstx 2-4p. Roy. Rdstr.]| 1395] 2/2630,aghmn 
rtx 4p. Cpe. Rdstr...| 2395] 2/3578/ahmnr 5p. Vie. Sedan....| § | 4/5600)afehkirstx 5p. Rov CabRastr} 1445] 2/2815 = 
7p. Sedan........] 2410] 4]....]/Deeghjlmnp |/5p. Spec. Bro’m. .| 2295] 2/3671/ahmnr 7p. Lim. Enc. Dr.| § | 4/5868)afghkirstx 5p. Royal Sedan.. 1445] 2!3050 —— 
rtx 5p. Bro’m Sedan..} 2395] 4/3760/ahmnr 7p. Cabriolet... .. § | 4/5624)afghkirstx 5p. Royal Sedan..| 1545] 4/3080 aghmn 
2-4p. Cabriolet...| 2485} 2)... Deeghjlmnp ;|5p. Conv. Bro'm..| 2795]. ./3863/ahmnar 
rtx 139” W.B. “90” 68 89” 
2-4p. Coupe...... 2485] 2]..../Dceghjlmyp j|7p. Touring......]| 2285) 4/3630jahmnr 4p. Sportif....... 5900} 4/4475 = “aed 2-4p. Roadster...J.....]..]..-. 
rtx 5p. Bro’m Sedan..} 2595} 4/3755|ahmar 5p. C.C. Sedan. ..| 2195} 4/3500 = 
re " 7p. Sedan........ 2795) 4/3975|ahmor 4p. Roadster... .. 5900} 2/4370 seghklmapr 5p. Sedan........ 2195 4 3500] chmar 
2-4p. Roadster. . . wo 2 3355 ahmnr “White Eagle” 7p. Touring...... 6000}. .}... ) . oe 
2-4p. Coupe...... 1295] 213525!abmncu 132’” W.B. tx 
5p. Coach....... 1250 2\3575, ahmnru 4p. DeL. Spdsir. | 3275]. .|....|beghx 5p. Vic. Sedan....| 7300] 4/4842lafghimprtx {|/NASH 
5p. Sedan i aac 1325} 4'3645'ahmuru 4p. Coupe Rdstr ,| 3185 .../beghx 7p. Suburban. ...} 7500} 4/4930/afghmprtx “Std. 6” 
137” W.B.... Sp. DeL. Victo-ia.| 3185 .|begnx 4p. Vic. Sedan... .} 7450 ...Jaeghklmnpr |/5p. Touring...... 865] 4/2325] Dghnor 
7p. Phaeton. . ..-| 1650] 4/3630 139’’ W.B. tx 2-4p. Conv’t Cab.| 925] 2/2505) Deghur 
5p. Landau Sed...| 1650) 4/3805!aghmnru 4p DeL. Tourstec| 3275). |... |beghx 7p. Town Bro’m..| 7500) 4/4615)afghmprtx 2p. Coupe....... 845} 2|2345|Dghn: 
5p. Std. Sedan. ..}| 1450) 4/3750/aghmnru 5p. DeL. Bro’m. .| 3275 .|beghx 7p. Cabriolet... ..] 7500] 4/4615|afghmprtx 5p. Sedan........ 845} 2/2450) Dghnr 
4p. Victoria...... 1650} 2/3710)aghmaru 7p. DeL. Sedan. .| 3785]. .|... .|beghivx ..Collap. Cab...| 7750). .)....Jaeghkimnpr ||5p. Sedan........ 925) 4/2500) Dgknr 
7p. Sedan........ 1950 4 3945/aghmnoru 7p. Ber Sed DeL | 3885 ... | beghivx tx 5p. Land. Sedan..} 995) 4/2610) Deghar 
KEY TO SYMBOLS: 
A—Wood wheels with spare, D—Disk wheels with spare. i—Trunk and trunk rack o—Car heater. v—Vanity set 


a—Wood wheels. 


B—Wire wheels with spare 


b—Wire wheels 


C—Optional wheels with s 
e—Type of wheels optio 


d—Disk wheels. 


e—Front and rear bumpers 
f—Front bumper. 
g—Shock absorbers or snubbers. 
h—Automatic windshield wiper. 


j—Trunk rack, no trunk. 
k—Spare tire 

I—Spare tire lock 
m—Engine heat indicator. 
o—Dash gasoline gage. 


p—Cigar lighter 
r—Rear _— signal 
s—Spotlig 


+—Vanity xd oneing set 


u—Smoking set. 


w—Windshield wings 


x—Cleck 


*—Overall length 


§—Prices on application 
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? .. dard 
 laiels ae Equipment 
or 1 SF ses 
e< Standard Model oe | 
= . Len 
- , ” a's Equipment 25| 213455 ——— 
Possenge os 2 => Regal... — 2 va «eal 
7 ipmen D. omy Bo te 
Passengers = © 5 a Equipm 5p mie “egal. 16 ~_ papuagre 
: on C= sles ER 450 President 8 aoe hiner 
es ar ane Model — -—- $1595 : to 5p. Sed. Regular.. — at Bahikimap 
— 2 |e, ipmen | dster... .. 1750 380 ~~~ eee = 4i85/Be 
3 Le 6|.2°5 Equ 2p. Roa cece 5} 2/33 7p. 8 State. . 250} 4 
Passenger os e =x 4\.... p Coupe. a .| 179 2-4p. Cab. n..1| 2 . —_— 
an 2 |Aln “Std. 8” 3550) 4). 2p. aD....... 410)ag State Seda 4225 Be 
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A new wave of popularity is 





Proof that Franklin dealers are prospering 
is shown by the great increase of Airman 
orders from dealers. Many dealers are 
exceeding their expectation by 20% to 
100%. In several territories Franklin is 


outselling the combined total of all other 
fine cars. 


Almost over night the Airman became 
nationally popular. Today it is discussed 
from coast to coast. This great wave of 
popularity is the result of the present-day 
trend toward air-cooled motors— plus the 


amazing performance and beauty of the 
car itself. 


Aviation has proved air-cooling and gen- 


boosting Franklin sales 


erally adopted it. This dramatic proof of 
the supremacy of air-cooling is turning 
motorists toward the Airman. 


Supporting this new movement, is the 
fact that Franklin is a long established 
concern with an enviable reputation for 
producing fine motor cars. This is the 
reason Franklin has long enjoyed the 
highest percentage of repeat sales in the 
industry. 


This is the outstanding dealer opportunity 
of the year. Write for full details. 


FRANKLIN AUTOMOBILE COMPANY ” SYRACUSE 


FRANKLIN 








WANA WHE Hill 


ee RR nt ne aie 


sai th it, tae Re bake, ut ELBE TERN ARNE E Seite v5 RARER NF 2 pane PNR I he aap fe OR AL . re ans nw ere YER ae j 
Serer 4. pia Wee eo et af pas fe BEL EE Oe Ee $5 SAOSIN EI ERIE ELE IO 4 PESTER re . sap _ - 
; ba se tet meee AAI Shin oy pas Sg Ich A a PGS ARIPO WREST, es IEE: TRAPS EGE ES RTE eg AeEERLIEEIETOS LOE OE ‘ . 
‘ a. { ee - Tre f ; og PTO ELI PET TRE RTO ID RT a i i: 
ei A . f * ; te Supe te : mee ig al MS aac ABNER oT SE es es 
a vo RR ST ee te tual’ 


& 








vr 
Bass war Sniwt ” cia ie : wee an. sa 
RRS. od Aen ae dei oes sabia s —— . * ‘ oo 
ai a a 2 gg. aida “hee ; tila A . 
. ue 3 - eens iin + a Keb iE RABBE ID + 0% wan wid ed -_ 


ie eC 

















ate 




















































































































































































































































































































































































































































































































































































































































































































































































































































































































ex-—-Z @ATCA ease[S— xX zey1700°0 TH — 4 sdno To-— Fo o1zqe a3 xGo1 [SUI9RTe 
ra) OAIOsS UINNIVA—FA odie 30318nH—_O suid 7st (e8u1ds 3801) ed Ay yerovodg——O FOO M INO} yeus9zUy—SJ-1 uoTwstuisuely [eUI8yx La pues yaolj jeusejzay-— a-a 
al soyIt A—4PA JOAgTIUC)—A dung—"d *spol *‘suIeUl 0} ginsseig—dd yeuodgQ—O peeq uj—tI gooey seed jeule3x4q—U-a 19078-1weS—F 
oe edeyg ,,X,, eseasuvs L—L ganeseid gyi yse|dS—Sd spol ‘SUILUI O} ginssejgq—Dd uoJ] [9%°IN—I-N ives jeoljey{—*H gjeoys INO} jeula}x 4 —s-S qn3zs Gy TINUITIN| y—STV 
wt uogdAs-owleg, |—4 L qyeqs @sto SUIT} (ssu11ds Jeod) U110}}¥]q—N (s0}981q ) onespAH—H o1jdiyj® |!.4—A wmnuwinyy—IV 
w | peeq L—L M89 ‘SPOl ‘SUIVU OF einsseiJ—Hd ‘spol ‘sUIvU OF auneseigd —d @u0N—N (820A (BA) je}u0z110}}—H 93°\d ajqnog—4dp Zu1jeop JezzeNnd-3e14 L—*% 
a q710e7 —U27 piepueys—Bs eseo Zulu} “3jeYs SUId SIM “7j;EqSUIvO peoyueqoa Wi —W sdno asvairy—4) ysip 21di9/2N—d Zurjywoy-1MeS—9{ 
4197 — 97 eyeul jewwodg—edg -UIGd ‘SPOl ‘SUICUT O} einsselg—Dd ‘spol ‘sulvul 0} ainsselg —Wd jee epis pus preH—D gdno esvoid put |iO—")D Ayuo sjepou jeAoy uQ—$ 
Pr uisuoosi— Sta} (AHP qyeqswes) eos ndg—dg seo BuIUIIy ‘SUIG SIUM “35848 un oinsselg—4d peey I—T gurjeoy [|] "4—ld qyegs peeqs2AQ ‘aieyoO—OD 4500 €2}X2 J¥—% 
6 moow-s4t M— WM ayesudeg—deg  — ~M8d "Sp O4 ‘suivul 0} oinsselg—dd eyejd ajzuIS—d eu00—%M epis U0 aAyeA ysnvyxe vod uoly ¥O—ID pes, 818430 —o 
T esnoyzui}se M—*?M OAIWG—®S ese Burm, *SUIdySIIM poo} HOU Gzta sdnd [10—“*O o1jdiyje joysenb-9014, | —f UI-OAJBA 9H8zUl “peed ,, d,.—4 ulvqgg—4)d : 
sous” M— 38M o1jdijje-tmes—S spol ‘suleul 0} ounsselg—Ad sdng esveix) pu }O—DO gjooqas vod yeuse}U]—Ark Wid—A_ EGS Peoqweag 29H [eed —O8 STOGWAS JO AdW 
yous" — SBM} me 
year) Joust \—D-M “T(MSss[° F401: WI Lal “a-altt's “GMO % **98N-OH) uMO) APA d| “TV —wrrew) AL TL Ny a “Hdl “N] 2 SIV) WO = 00E-ES y XISLE jb 02 8%$x242-9] V “OL UO 00° 9xXIg) AEII g “eds ys -S4Tit 
BON Pol jessoatd()—d-N ‘Tv|&£9-S] "840 “Wl Ul aa] 2 FP “um %|" “90W-]* UMO | aydd| “V| “TV alu “NICU Wd] ONY 2 [av xo “***1002E-02 ~xle e 44 Wpx84E-9]V-99"  UHO 00°9xZg}  SEI-9zT/9 HD wysiuy-S4TTM 
ouyqoeW yers0atu)— Win ““TWI%eIss| 840 Waal “aay tts -umQ %|° “oe W-)" UO “gpg TV) “Tv “AY MLN] Al Hd ; L sty) 4) ¢°$ 0008-SP X|8SI {2 02 84 ExH2-9| uM} 00° S*62| 1601 9 PIS wasruy-S4TitM 
waxy m— en) ° 7 ““@e¢-g|" e804) "H) Ld ** d-1/09 -umg 4° “810-H) OM -gyqd| ud) ad “NUS N| al Hd “AL g¢ | siv}" 4O)00 S$ 00zE-05 1/662 |8 o{pxWe-8| OAT} 02°9XZE} SET — se 117A 
wOszOT],L—EL] ° (92 ‘g¢-G]" 8804] H ““L-a|  d-1|06'7 “um 4)" * 210° OM gpd) U-d| Ud “NI 49g] N| (Al Hd ‘N| & | TO) HES F 00nz-09 | “1\les je ¥e 8.pxetg-gizg "UO 00° 9xzE} = 8IT — ee 117A 
prowsey [—A4.L) o7\°  ¢S-S|" 8800)" “L-a| del] 69 amg 94)" e10-H) DM apd) IV] “TV “Nagy dd “N] pL TO} OH] SF oosc-9¢ | ‘1/802 |F ve HWpxste-9| uMO| 62° Sx0e| att 99-9 eo 117A 
uemg—Ag| “9Z)" SSS esoy |" H| La] acl 6° F" Ua %| P10 “OM aPa'd| “TV orpey NAS] N| ON ‘Hdl “Al & | 10) °H 1 pl009%-8h | “196! p £2] NpxXe-9 79°" UMG) So CXOE oll —_ 2117 A 
B30qW101}S—AS +S1V gg GL 9xZe| = SHL 
qAVMe}S—PIS AW!" 29S |" “880u “HI Lal “d1}00°$ “wn, 3%4|° @IN-]* 7° ““aedd a-a|" Ua) “Al! 89 “Nal dd|"N} 6 [19 OO] o'slooge-STT | 1 g6z |8 ee] “FXME-8] UM, 0G 9%6 le aa inlet ZS 
soordg—tdg} Wy)’ 09S ‘-ssoy | | La} acl gpl umo %|"* Wdg-a ‘-umo| suoT dp)" Y-d wa} Nt WS! Na “Od|N| ¢ | SIV) “°H oL ¥\000e-00! | ‘I ere |p 98! Sebx8e8-8) umg| 02 9x8) Tél g°saig s048G2PMS 
eqtW petoodg—edg] “Wy 8.0g-S|" “s80u |" WN “Tal Acd|le" /""84O 24|"* “\dg-wa|* “aaO “-guoy'd|" U-d|° Ua N ‘wal N| A) Od] UA ’ | 10] 2H] ¢ F/008c-Ss8 "PSs [0 98 ¢x84¢-91AD | UO o¢ ¢x0¢} Oat JapuLuswe, °° “4948q2PMS 
peoug—eug) "ay 8.0¢-S|" 8804] W Tra] AcTof #) "UO 24| °° “\dg-al) * “UO ‘-puoT'd| “U-d| “U-d| Ni} ‘gl N} A] Od [Al FP TO) YO} ¢ F/0082-02 ""TGhS |€ Le 24 Hx8e-9|AD | UO o¢ ¢xog} SI 10}8}1Q 194 8q2PMS 
391q249S—4S] "IV 29-9] WED] Wy" Al) ‘AcT] °F) ML Z4|° doj~U| "UO ‘guoy'dp| “oreq| “ored) A UE N| AL Od] ON 6 TO} YO] 0 ¢\008z-cTl “KX 1GRE |o OF ¢x%4£-8|H ‘umO| $2 9xc8| _ SHI-LET/E PH qyStUy -SUILAIS 
Aangstjeg—|¥s] | “1V z9-|° S804] WW)’ Url aT} 07S) “UNL 24) °°“ \dg-ul) "Uso “gpd fed)" ofed “RY UWL N| AL Od oN} 2 PLO) dO) OS 0092-28 | X|88% |F 62 x24 ¢-9|¢8-9 TU4O GL 9xZe| ALEl $39 i007 WsiUy SUsE*S 
jeeg—esS 4 £9-S eorvrer on eneese tare ees ol F eevee % socaen eoceeee -aydd . "1-V : T-¥\ ae an | ‘Ad  - ooo sone es “eet ree waar} “YW 1GGZ e°1Z Wpxsee49 ree UMC) 900° 9XZE $EI-97119 saanee ee jy S1uy-SUs89IS 
proyqo0Yy —20Y S4LS-A A 9P1 
g19j0g—d| MA|%1FS-A ‘-umo} WUT) aT 12° ¢|""G40 14] "840-0 UMO|" “U4O'd)" UO -oreq| Al USO) "Al A ad ei: fe oa 1\89F \€ &F oA GxKHr-9 C9-0F “UMO| GL’ 9XEE “er woyuey dg MeN*er4oy-s]1O¥ 
JoyoWoyiO—wO}” IV {¥G-A|' UO)" N Meg UTIL €] USO lal UMQ-W| UMC)" “UAO'H saq\|“qosog |" N|" USO) A Nlemay co RL 2 IW). T\PSh |9 8F Yepx19-9 “OG-OF UNO] SL 9XEE “ert ysoysy seayig  e>4oy-SH1ON 
qseq YXON—A-N] | 09-s|° 880d | H] Ll ‘1-469 °F) TPS 24|° “oo-Ul)"D-M aydd| “1V¥| “TV “NU Ges] NI} N|"Od Al ¢ | 10} 40}00 S$ 0062-68 1/662 |8 & %PxMHe-B|H ‘gAT| 02° 9XZE| = 9ET — sauvoy 
sroAW—AW] %41¢-S|" 8804] H “Z-] dca ebb)" Tes 7A) | ed qadd| “Iv) “Tv “NT gos} N| ON] "Od Al ¢ | TO} 4O}00 S$ 0062-8 1/662 |8 4 PxVE-8 WHP# AT) 00 9X6E 921 oss "+ souBoy 
epunW—UnAl 416-9] " 8804] “T-a| aa lSh FY)" TPS 54 |" 928JV |" DM aqydd| “I¥| “TY “NY WS WE “Og) "AL ¢ | LO} Wo 7 1 een © 11922 |% ¥2 Yepx%7-8!1. LD ---gArT| 00'9XZE] OT | hana soueoy 
puqoR,yY ULyoIW— >? ‘-eg) g¢-S]" “s80u |" BA Fc | ae Go 114 A hen 64 \°*"9eq-w|° -UMO guoy'd|’ Ud ud) A ‘-yog! NI A| Hd] “Ay 4 “svi Ul 8 RL 1/892 | 46 Gx8 8-9) OV --umQ} 02°9x08] ‘Tal poy) Brispg 0°" 
joase—AR IA] * OZ ‘-e¢-G|* sso] HH) La aTsh b] TS 24)" “idg-w}""D-M ayd'd|' G-N|° AN “NU gOS] N| ON] Od) Ai 2 \ sv} “4o| Sey “"TC1s |€ 26 px8¢E-9 AIL "UOD| 08 S*8S cit auuaajom’ "08d 
suimoosy—ohy] ° 97 peg] oer) Wy) al ““g-alst b) "Uso 24) *"UMC-Ul) "UO uMQ'd| “U-d|* Ua) N “aeQl NIN] Od] NY] & “*g) UO] 6° F/0092-EF “TLL | SG H%ExYe-9|82-9 | “UO cL $x62} OL a aeiyuod 
uosuyor—yor] "Od Z4g¢-S|" wep)’ W Mey] ac|Sh b) L 24\°° “Wdg-al)" “"T-a GPA d| rd) Pd “NI as] AL AL Wd] | Ni 2 stv] 4O}S9 FP ooog-Sz | 1/682 |F 6¢ x4 ¢-9| 18° U8O 00° 9%Ze| 8 | ‘MOLY -22131d 
xoovp—aef} ° °Z %419-S|" WED) W YT] A162" F)"U*O @4| °° Wdg-ul)"  UaAO uMO'G| 0 |@C] A)" N ‘umg| Al A} Wd] Ay 4 ‘1 O} HSE F 009z-00T | “LIST? p Sel 249% F-9/9E ‘umQ| G2 9x88) 88 gg mossy @2491d 
koyoH—I°H| IV) PSS ‘-ssoy | H] La) ad ob $1190 % ‘*tdg-un]* 99] aPa'd W¥| “Ivy Al 3s “Al a} Hd] ON] 2 sty] "GO| * | 00se-02 ‘11682 |F 66 x24 ¢-9|06° °°" U#O 00°9XZE| _ SZI-OCI|16-9 $$9]199d 
yriey P ACNH—HPD ““Ty{ 9¢-S|" s80u] Mey] Aa |Zh Fl a Z4|°° Wdg-ul]”  UaO G9d'd| 0d) OPA)" A agg] Ala] Hd] ON] & ‘1 O} eH] "| [0082-08 "TIZEE |8 St GxKE-8|69 ‘umQ| 02 9X88] MEET-9El 69°37 $$0|1029d 
jomMer—wer} * 1V)" PSs ‘-ssoy] HH] La) ad ob F| 190 % idg-w}* "99|" a¥d'd TV) IV) AL 4s “KI'N| Hd] “Aj 2 “stv YO)" |" |009¢-€9 ‘ "T/08Z |€° SC 84$x%E-9|08" “YOO 00 9xIé) g9tl so epbnanatenes $89] 1024 
uoyeq—ieq] IV HWrs-s|" sou) H aA Fac | ae Gel Ad DO Yl a -gegdl ‘Irv\) Tv) A seaggh | a Hd] ON} 2 “siy] YO] |" \000E-29 ‘"HI661 |€ $2 px%E-9|A0T' YOO Gz ¢x6Z} OTT 999° $$0/1920d 
oqau Ay uaMQ—UAG “tig . 'gc-S . ‘UM . W . ‘WMI . Ar] of F “"UMO & AY) eat ‘UMO ‘UM a usg odd “N ‘uUMO ae “- “Ad A 6 “siV “dO ever 00ze-90T . as C8e Zz '6E ¢x%4 ¢-8 8 eee uM CG) 9XZE ehl CPP ‘g "pis eoorvee preyed 
uoysung—ang) fa)" 9S-S) | ‘uao) Wl Ul] al 69° p)UMO %4]" OW ‘us| *'uso'd)" 84d oofed| N| Uso} NA “ddl Al 2 SIV “yl ** 00ce-28 | T 68Z 1b 6z| $*418-9/9 uM] GL 9X2} «EEL —_— preyed 
Aweoy-0od—wa-d “tig! g¢-S|' G4O)' W My] AcT/ee #) "UO 64|° do-Wl)" UO usQ'd|*  YAq| PC)" N ‘umOlN| Al dd} Al 4 sty] YO)’ * | \00ZE-28 "1/682 |¥ 66 Gx44£-9)9 uMG| 00°9XZE| _ YET we preyed 
y0q—9q| |%1S-S|_ uso} Wad) ad 6g Fuso | NU umQ|90Y'd| TV) TY ONE CWLEN| OP Ody" L \'siv| “YO|FE FP oosz-eb |° “1)82! p £2! 81 £%818-9/86- -*- uMO] 2° X82) 21601 avdium (9) | “pucpee® 
josjoq—rq|' IV], 6F-S| UXO] Wi dd "97 Q (68°F) U4O 24 |* oJ-W| © UMNO gyd'd| “I-V) “T'¥|_N “WEE NT N| Hd] N ram be 0) Ok, 0) Be oosz-ze | “1\rel 9 Ct| &¢bx18-F/96 ‘uMQ| G2 $¥82| 001 yoddiy ay () © pueyie49 
uoreq—efeq| “rss ovr)’ WW) d-a| “ad 18° #| Uso %|“d- Uy uMQ|" d¥d'd|" UG aq) Al “WS| NN] “Og N| & TO} WO 0 sloozz-s¢ | “1)261 pba MX e-O) um) 6% Sx82| Ell ar “epqomsPiO 
uosmeg—eq]| 7 |”FSS ove) WL ad 27] UMO %|° 98W-U unW|’ Y4O'd|’ Ud yal A 2 Nd ‘Hdl “Al b | “yO| 8 F/0082-09 | 1 Z1Z |g Sc) NPXNE-9 gyV' UNO] 09° $*62 Lit 9-VV sinoede * pueriso 
yjeqdmen—jdp] “IV pg-g] wen) Wy id A-G|88 °F)" 80 $4)" "UsC-U) * UO evd'd| Ud) Ud) A “ae N| Al’ Hd} Ay 4 ‘1 Ol “PH|69 #/009¢-2S ‘"TP2S |€ G2 a xHe-g| 18 UO GZ Sx0E| Hil psedge  ,. 4s¥N 
eiquinjoj— Jed} IV e4g¢-g|" wen) W) Lad , dajog FP “UM $4|°"UAO-UA]* UNO qya'd| ued) wd) A “av N| Al Hd] N] 4 ‘1 0] eH] 9 ¥)0082-S9 1|622 | 82 ¢x®!¢-g|19¢ UNO} 00 9xz¢| _ LaI-Tel ‘pesueapy 4seN 
jequeutyuoj—uoy|” IV 8406-9] ou] WW yal dna [22° #) UO 24)" “usO-}|" UNO ‘qydd| “IV| TW) A “awl N| AL Wd] “AY 4 10] °H| ¢° F/0092-SP T|PSI |F & 7x84 -9|1ZE° UO 00 Sx0E YHsol i, ar 4seN 
purjeae}p—9) YO ““$G-G|° 8800] H| Ld “*A-|£9°#) 180 64 |° 98-4)" D-M -gyqd| ud) Ud “KY ag] AL AL Od “KL ¢ [iv] “YO 0 ¢|00ZE-98 1/692 |8 8 YWepxe-B|Set | YOO 02 9X1t col — ppembeneneet u00 
HIVjO—*ID} TV) PSs ‘-ssoy] HH] La] "ad 6° F100 || aS-a yA) Pad) Ud W-d| A} 498] Ala ‘Hdl “Al 2 [OSV “UO|#6 b\OSTE-99 TIGIZ \€ Le px8¢E-9/ GIT YOO 0G S*66 Oz PE nt ease heoes... 
eyonpolg SVO—SVO}_ IV ‘-pe-g| “ssoy| HL "4-4 |68 °F] 190 &4|"° tdg-ay" "D-M -qyq'd| ud) ud SA] at] N|Sa] “Od “KL & TO} 9O|82 F 0092-244] '1)S81 8 61] %bx842-9/196 ‘wod| $2‘ P%6Z oll lll RT uooW 
oyVQ—seD} TV] PSS --ssoy | H|L-a | “A-a/06 F “109 |" “Hdg-)"O-M ‘qpq'd| Ura|’ Uday A agglN| AL Od| "NP 10) "GO}S9 #|009¢-08 961 |P £2 WpxE-9|ZL "UO ¢Z SX0E ett yseies ee uoolN 
uemog—og] WY)" 9S ‘-gsoy | HI] “Url “ad eo ¢) ULL la] 810-4 T-a|" aPd'd) “Ofed “ored|N}' “G9S|" | | N “wal N| b | IV) 9H “* "10062-0281 Lie2¢ |9 8? 9x%4p-9| AL’ “U48O GL 9XEt Irl as uepPejPW 
infig—tig] “Wy [2189-5 |" “S80u| “Tal gaol | “OL 1 “dg-m]"“O-M| “dPa'd|* A-G)" Wd Nt sgogh "| NI Wd] “AL & [OSIV ‘y| ¢'Flo00g-62 |" 1/662 |8 ee 2xaxKe-B\Hb * 947) 00 9%ZE QSI-1e1|/8 WS, weed? 
ediy-umoig—T-a] “Od ‘op-ay| wen) Wael) “a-T} 282A} e4O Y|° °“Wdg-ul)" UO qad'd| ued) wd) 'N ‘-yos!N| “AL Wd]" A ¢ 11 0] “eH|be F\0082-S2 "TOPE |8 St 4¢x%eE-9|c.-A “U4AO CL 9XCE 9¢T TS uowse 
yoog Pp B10g—aFa}  °Z #9¢-G|° ssoy] W]' al ** q-7}06° F) "8S %4| °° Wdg-w]* un 20y'd|* Ud) Ud) N gh NI a] Dd] "AY § TW] YO] ¢°S|00PE-98 “**TILTZ 19 26 PXHC-8| uMO| OF $*6Z 0c!  heageetree uoUlle IA 
sdno yoisseq—eq] © °Z 849¢-S|° “S80U]" WY] “acl| A106 F)" 18S 4)" “Wdg-an) "eM soy'd|* U-d| dy" N aggl NO N| Dd] “AY S TW] “YO}S% $|00ZS-62 "1120 |o ¥6 YrxVee-8 —.. uM) $2 S*X6Z bit peppers wows I] 
Wed F ea—la] | 92 o9-s|* ss0u| Wal “aS ba 24| °° Wg-U] * Uso uMQ'd|* Ofed) “efed) "A aggl NI al Vd] Ay 2 TO} “YO|S% F|0082-06 ““"TZLE [0 98 %Gx84£-9|06 UO GL OXEe Sel ie apqoulo207] 
eulzeseul ‘ag osr|’ s80u|” WW ‘yeq] sara jo¢g €) G40 la "*10g-uH]* UMQ| * UMO'd soa|’ H-G|N}° lea N ale wdl “AL 2] 10 ‘aH|¢z' #\001Z-SO |" iL zg |9' Sb] 219%1b-9/8F, “* UMO| G2 9XEE ch een 9111, 01030} 
yioz, ayiwayy—wWy| ° eZ ‘go-g|* soy] WW" Ul) A-]]18° F) TS G4|°° “Wdg-un)* * IBM “ayd'dl ore) “oredy" A “yos} NN] dl" Od] "AY $ ““1¥} YO] 0° $|0005-06 "71662 |8 %4 Hx E-8] 20S" | ‘oAT} 00° 9XZE O¢t ae O11, 0U0I0} 
jejouyy—AV] 8 -go-g|"ss0y]’ Wael) An1|2L° 4) “BPV @4| °° “wdg-uay* °*99d ‘qyd'd| urd) wd) "A ‘-yog|"N|’Al’ Hd] ""°Ay py} YO} T° $}0008-04 “TLE |b 9G %px847-8]'2dG | UOD 00 9XIt aa | rns eyqomess? 
eyme;y—IV} IV} 09S ‘-umo)’ WI ara] ’ | A1/88 pL [a] | WdS-a uM} “UAO'| O7°C) PA “AL 49g] “AL N| Hd Fed cwy doy OO | “1)S8e 2° 6& ¢x%4£-8/8 uMO| $2 9XZE gel eee. ujoour] 
suepy—epy| IV) 8S°S ‘opel WI Url] “dao P uM Ye)" “Wdg-a)* UO uaQ‘dp|* “y-d|* “A-dy'N ‘umo| A] “Al Hd] N| & “IN| “GO| 08° ¥|0008-08 “"T/€0E [3 te 17x84E-8| °° UMO 000 9XZE yel-Gzl' enedevEge ai1"S ll | 
ayry-omny—TV¥] IV) 09S --ssoy | H| La] d-a]68 FP wy, %4|° 9-H)" OM ‘qya'd| Ud)" Wa) "'A ‘gos! NIA" Wd] “Al § “sT¥| “GO|ST § OOPE-SIT | “L\66¢ ge) 4bXE-8)06 ‘uMO| $2 9X08 6El-le1 06°83 eau j9ss!y 
quoy JeyVaqy—M-V) | IV] | 09-s|° 80H] H} Ld ad] 1°$) "10 7 a) | he BO -apq'd| Ud) wd) "A ‘-gog|N| “a Od)" “AY § “sty| “GOST $/000E-68 "T196Z |G 92 %px847-8|08 °° UO 02 9*1E ZEI-GZ1 O83, night. j9s5!9 
‘qosog-uvoLomy—S0g-¥] | TV] ASS) 08] H “Ya| as | 1g)" 190 | 20K my M|  dPa'd ud) ‘Wala ‘gos! NI AL’ Dd|" “Al $ pay wos 00Z¢-68 ' “i ey Ye%812-8/08 ‘umQ| 00°9*08| Sal $08°8 joss! 
! ! ' } 
ajmm) 2 |F ig eni a] ss ea io ao |yY — |> a|z elzivio|Fo| 2 <«|cvwzr F — = 
le FF | ¢ | tz ige|2| 3 ee (P| 2 lft ee = lec lelele lreit lz |8 |: ges lS lETIZE| FF | ff | : af 
plto|eigletigale| £ | E PE les |FE \elFz |e 21% (eR eiF 2 2 62) Baa (3 [ssio®) ef | “2 | 8 $2 
3 va ® ie is re = +4 @ ~ w @\|3 | 53 2. a e oc = |\@ © s 4 ~ 
sivawoousao [Ee | EF] ol (Fg) 2/*| 2 -| i]s jer] 2 |g] ° ela lf EE iS| & eee |e \2F\°5| Se a | ° e 7aG0W 
suaw aosaMvN |£| 7 | 8 13 |F°| 8 > a|z|? |Z] ¢ ‘ e\*\¢ | se) 8. S| §\ 359 | $o . aNY 
—snouviasusay | 2] 2] | a | @ 3 x 2 2 3 s|" |= | @ a” & 2 | FP | av 
>: © 
P| ?| F/-—_|_—_| z | 3 _— 
3 @ = 
S y z WALSAS | | 
sauvud | S1XV uVad | | | a ANION 



































o 8 =——>> 
™ panuuory—s]epeW 48D joguasseg juariny) j° suoijwoyioadg jBoruByooyA| 





ey 
z 24) 4p ieee 
) hat at ape ae 
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Vs—Vacuum servo 


X—Sleeve valve 








Q—Quarter elliptic 


R— Rectifier 
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wristpins 


gi-—Tressure tO Miglin, Ss 
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O—Special type (rear springs) 


Oc—Oil cups 


O—Optional 





i-F—Internal four wheels 


i—In head 
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E-T-— External transmission 
‘— Fabric 


E-R— External rear wheels 


external rear 
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B-F —Internal front and 


B—Semi-steel 
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IN LEADING MAGAZINES 


42 million ADS SELLING 


THE NEW KEYLESS SWITCH-LOCK 











SESAINIEE 


THE MODERN LOCK 
THAT NEEDS NO KEY 


QUICKLY AND EASILY 
INSTALLED ON ANY CAR 


RETAIL PRICE $12.00 
LIBERAL DISCOUNTS 


PR Rie lithe IRA yh ew RN: 





The only device of its kind 
on the market—a keyless 
switch lock —non-com- 
petitive, patented, and 
guaranteed. 


Already established in 

other fields; now offered 

the automotive trade, 

backed by national ad- 

vertising, and supported 
by dealer helps. 


/ 


THE NEW AUTOMOBILE 
KEYLESS SWITCH-LOCK 








SESAMNEE 


THE MODERN LOCK THAT NEEDS NO KEY 


Hm NWN *° 


OPERATING FEATURES + 


Your car locks automatically when you stop the motor. 
This feature prevents leaving the car unlocked. 


A flick of the wheels to your combination unlocks the 
car. The combination is also easily operated in the dark. 


You select and set your own secret combination with- 
out the use of tools; it’s easier than shifting gears. 


The secret combination can be a number with a special 
meaning to you alone — telephone, birth date, home 
address. 

The Sesamee Switch Lock has 10,000 possible com- 
binations, yet only your secret one will open it. 


The combination can be changed at any time, but only 
by the owner who knows the prevailing combination. 


A flick of the wheels after you’ve unlocked the switch 
prevents exposing your combination while driving. 


You can leave the switch unlocked when parking in 
public garages, and not expose the secret combination. 


EVERY SWITCH LOCK GUARANTEED 
AN ABSOLUTELY VIRGIN MARKET 
EVERY CAR OWNER A PROSPECT 
PRICE $12.00 — LIBERAL DISCOUNTS 


THE SESAMEE COMPANY + HARTFORD, CONNECTICUT 


Please send me without obligation complete particu- 
lars regarding the Sesamee Automobile Switch Lock 
program for 1928. 


NAME— 


ADDRESS 







SESAMEE - 
SWitrcH LOCK if 
Merchandss; ing : 
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Sesamee baffles the 
—cannct be picked hy 
or sound. Its case 


ened steel housint 


tamperproof, 







No keys to rememvf 
forget —the car ° ‘s 
buys a Sesamee lof 

demonstration | — 
Volume sales are af 
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7. remarkable performance of 
the Falcon-Knight — its power, 
its endurance, its speed, its depend- 
ability — has enabled this amazing 
car to accomplish records that defi- 
nitely prove its famous Knight 
double-sleeve-valve engine to be 
supreme. 


1. Coast-to-coast record 


On March 29th, Cannon Ball Baker, 
driving a strictly stock Falcon- 
Knight Sedan, completed a run 
from Washington, D. C. to Los 
Angeles in 73 hours and 47 min- 
utes total elapse of time, thus break- 
ing the former record held by a 
$3000, go h. p. car, by 6 hours and 
8 minutes—and beating the limited 
train by ro hours and 5 minutes. 
This was probably the most gruel- 
ling test any motor car has ever 
conquered. Only the Falcon-Knight 
has ever accomplished this feat and 

















FALCON MOTORS 


CORPORATION cp 


MOTOR AGE 


great 
recor 


set by 


finished with its motor running in 
perfect condition. 


2. Indianapolis second gear test 


A stock Falcon-Knight Sedan, 
loaded with five full grown passen- 
gers, towing another car of 1 36-inch 
wheelbase carrying four passengers 
— the total weight being nearly 
five tons — covered a distance of 
27.6 miles, locked in second gear, in 
exactly 44 minutes and 7 seconds— 
or an average of 37.24 miles an 
hour. This test was conducted on the 
famous hill road from Martinsville, 
Indiana to Indianapolis. The course 
has many steep and long hills and 
is used extensively to test hill climb- 
ing ability. The Falcon-Knight Six 
in establishing this low time, sets a 
new record for second 








FALCON: KNIGHT SIX 


3. Midwest Stock Car Race 


Last summer a stock Falcon-Knight 
Roadster racing against nine other 
well-known cars, several which are 
noted for speed, won the 25-mile 
Midwest Stock Car Races at Mil- 
waukee, Wisconsin. 


These 3 records definitely prove 
the astonishing performance of the 
Falcon-Knight. As all 3 records 
were made with stock cars, this is the 
same record-performance with which 
Falcon- Knight dealers are thrilling 
prospects. It is the same perform- 
ance that has made the Falcon- 
Knight so popular in its first year. 


Write or wire for full franchise 
details. 





gear performance on 
this course or any 
similar course. 
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PRICES ON ALL 
MODELS NOW REDUCED $ 19 Q 2° 
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MICHIGAN 
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W are very grateful 
for the public and 
dealer response that has 
followed the introduc- 


tion of the new line of 
Graham-Paige motor cars. 


We shall strive to keep 
abreast of the times, to 
make our product con- 
stantly better—and to 
make the Graham-Paige 
dealership a profitable 
enterprise for a sub- 
stantial business man in 
every community. 


peak & Arakans 
b. Py, 


GRARAM 
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GRAKAM- PAIGE 
Progress 


Since the introduction, last January, of the first 
passenger cars bearing the name of the three 
Graham brothers—the public demand has 
steadily increased. 





i In March, this company recorded the greatest 

d month’s business in its entire history. April set 

S| new all-time records for monthly and weekly 

- production peaks, and for a single day’s ship- 

yf ments. The April total substantially exceeded 

S. _ March. On May 2, Graham-Paige production 
for 1928 reached and passed the total for the 

Pp entire year of 1927. 

CO 

"= Along with this public demand—there has 

(0 been a steady and substantial growth in the 

se | Graham-Paige dealer organization. 

le 


There are still a number of good territories 
open for dealers who possess the three funda: 
in mental qualifications, character, capability, and 
capital, to obtain the Graham-Paige franchise. 





an GRAHAM-PAIGE MOTORS CORPORATION 
mn | Detroit, Michigan 
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List each $4.00 
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MONOGRAM “Jr.” MONOGRAM 





Royal Onyx Cap Onya 2 Shife 
List each $8.00 List each $1.50 





OG 
MONOGRA) 


Self Locking Radiator Cap S 
or the New” ” 


FORD and CHEVROLET 


MONOGRAM Self Locking Radiator 
Caps are in three beautiful designs 
for the new model Chevrolet and 
Ford Cars. And with our new “EASY- 
a citer siefay~ FILL” Locking, Cap you now have a 
— selection of four Junior Locking 
Caps, giving a range in price from 
$2.50 to $8.00. (For Ford Caps specify 
Model “J”; Chevrolet Model “K’’). 
Oval Onyx Gear Shift Bail 


List, each $1.50 MONOGRAM Caps and MONO- 

a GRAM Onyx Gear Shift Balls are 

a stocked by all leading, jobbers and 
Literature and Names of 

Desntjabies are nationally advertised products. 





MONOGRAM “Jr.” 
ing Cap 
List each $4.00 











THE KINGSLEY-MILLER COMPANY 625 W. Jackson Blvd. CHICAGO 
fg —_- 7 
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The Most Valuable 


Here is real assistance for the man who adjusts and services brakes with 
Allbestos—and it costs him absolutely nothing! ‘The Allbestos Brake Manual 
. combining all the facts on correct brake adjustment! 


It’s real—concrete help! It contains valuable Brake Adjustment diagrams and 
instructions. It has flat rates—cut length prices, brake trouble shooting and 
other helpful information! 


It’s all facts—this Allbestos Brake Manual! Another evidence of Allbestos 
Service! Allbestos brake lining is weather-proof, water-proof, oil-proof and 
glaze-proof! Cured and dried under high temperature—it won’t swell under 
frictional heat or freeze to the brake drum! It means quick, sure and quiet 
stopping in any weather, under any traffic condition! 


Buy Allbestos from your jobber and as an Allbestos Service man, don’t fail 
to get your copy of the Allbestos Brake Manual—it’s ready now! 


ALLBESTOS CORPORATION 


GERMANTOWN, PHILA., PA. 
Member of Rice Leaders of the World Association 


Sold through Jobbers Only 
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= FOURS 
§ and SIXES 
~ Give you 
ominating 
coverage 
in 70% of 
; the market 
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The shaded portion represents the portion of the entire 
market available to dealers selling Fours and Sixes. 
70% of all motor car buyers come within this price 
class. No other two cars offered under a _ single 
franchise assure you so large a selling opportunity. 


The perfected Whippet, ranging from $455 to $585 in price, is the 
most valuable car ever offered for so little money. Since its 
introduction it has been a sensational success. Month after 
month new high sales records have been set. February was 
91% higher than January; March 44% higher than February; 
April 17% ahead of March. And plant facilities are still being 
expanded to meet increasing demand. 


The new Whippet Six is the world’s lowest priced six-cylinder 
automobile. It offers a combination of mechanical features 
found in no other car under $1000—7-bearing crankshaft, full 
force-feed lubrication, silent timing chain, invar-strut pistons, 
109%2-inch wheelbase, 4-wheel brakes and many more. 


It will pay you to write today and find out if the 
Willys - Overland Franchise is open for you. 


6-Cylinder Coach 


*695 


4-Cylinder Coach 


*5935 


Whippet Touring $455; Roadster $485; Road- 
ster (with rumble seat) $525; Coupe $535; 
Cabriolet Coupe $545; Sedan $585. 


Whippet Six Touring $615; Roadster $685; 
Sedan $745; Coupe $695. All Whippet and 
Whippet Six prices f. o. b. factory. 





WILLYS-OVERLAND, INC., TOLEDO, OHIO 


WILLYS - OVERLAND SALES CO., LTD., TORONTO, CANADA 
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HE new De Soto Six is not just another 

six-cylinder automobile. It is the result 
of two years’ painstaking study of public 
demand in the lower-priced field. Until Chry- 
sler had revolutionized all conceptions of 
quality production at new low levels of cost, 
such a car as the De Soto Six was not pos- 
sible. ' Others have tried it. Cars that 
aimed at the field of the new De Soto have 
appeared before. But not one has satisfied 
public expectation, because not one had the 
parenthood of Chrysler —with Chrysler 
leadership in engineering—with Chrysler 
supremacy in precision manufacturing —with 
Chrysler genius for creating new standards 
of perfection. The De Soto Six is the 
car your public has been asking for, but never 





5.0 TFT © 





MOTOR 
{Division of Chrysler Corporation} Detroit, Michigan 


has found. Here, at prices amazingly low, 
are all of the fineness, all of the quality, all 
of the superior performance, all of the long 
life, all of the beauty of design, all of the out- 
standing value that have always distinguished 
the productsof Walter P. Chrysler. ' \) The 
De Soto Six, in a word, will supply a new 
motoring need, and fill one of the greatest 


unsupplied markets in our great industry. 


The De Soto franchise offers the greatest profit 
Opportunity since the advent of the first Chry- 
sler Six. Thousands of the best men in the 
trade are seeking territory. ! Will you 
be one of the progressive, far-seeing met- 
chants to share the opportunity offered by the 
De Soto Six franchise? Your letter or wire 
will be held in strict confidence. 


Vice-President in Charge of Sales 
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fills a Real Need! 


GHOPS handling many makes of cars have long wanted just 


such complete reamerequipment in sucha handyform. Sioux No.80 
set was brought out in answer to an insistent demand. It handles practi- 
cally90% ofallautomobile motors. It includes Sioux Roughing Reamers 
and Finishing Reamers in both 45° and 30°,—Sioux 15° and 75° Nicked 
Tooth Reamers for narrowing valve seats and 27 Sioux hardened and 
precision ground pilot stems, including standard and oversizes. 

The Oversize Pilot Stems are provided for use in worn guide holes, 
®& prevent wobbling or traveling and to assure the perfect fit necessary for perfect work. 
The Sioux Roughing Reamers provide the easiest and most satisfactory method of remov- 
ing the hard glazed surface from valve seats making it easy for the Sioux Finishing Reamer to 


complete a first class job. The Nicked Tooth feature of Sioux 15° and 75° Reamers is 
an exclusive Sioux advantage. 


With this set, you can make big money on valve work. 


ALBERTSON & . 
Your Jobber Sells It! ing ae Ppt 
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MARMON 





BUSINESS. 


HAS INCREASED 


IN THESE 17 IMPORTANT MARKETS 


COMPARED WITH AVERAGE DECREASE OF 1.6% AMONG SIX LEADING 
MAKES IN SAME PRICE CLASS IN SAME MARKETS OVER SAME PERIOD 





Waat we believe is the 
greatest sales record ever 
made by a motor car 
manufacturer has been 
established by Marmon 
during the past two 
months with its two new 








Cincinnati, Cleveland, 
Indianapolis, St. Louis, 
Kansas City, Pittsburgh, 
Philadelphia, Rochester, 
Los Angeles, Dallas, Syra- 
cuse, Detroit and Toledo. 

It is just such facts as 








straight-eights, the “68” 
at $1395 and “78” at $1895. 

Marmon registrations during this peri- 
od showed an increase of 196% compared 
with the same period last year at a time 
when six leading competitive makes reg- 
istered an average decline of 1.6%. 

The points represented in this survey in- 
clude Akron, Baltimore, Buffalo, Chicago, 


this (typical of a long 
list of notable Marmon 
achievements since the introduction of 
the new “68” and “78”) that have increased 
Marmon’s dealer organization 102% since 
January—that have made Marmon recog- 
nized everywhere as the fastest growing 
account in the industry today! 

MARMON MOTOR CAR COMPANY, Indianapolis 


To high-type dealers who wish to benefit by this growing wave of success we extend 
an invitation to investigate the Marmon Dealer Proposition and Sales Plan. 


Inquiries addressed to H. H. Brooks, Director of Sales, will be held strictly confidential. 
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STATIONS, CAR DEALERS, STORAGE GARA 
GENERAL REPAIR SHOPS, BATTERY DEALERS— 


in fact—every automotive service shop ! 


The COMPLETE EQUIPMENT for an up-to-the-minute 
Electrical Service Station may now be had with the small 
initial investment of $97.50. 

The most approved equipment—made by Weidenhoff—an 
assurance of years of productive service. Reliability that gives 
you freedom from upkeep expense. All the improved features 
—many of them found only on Weidenhoff equipment—guar- 
antees the permanency of design. 

These FIVE pieces of essential equipment enable you to give 
the very height of service—attracting business from a large 
territory. It will make your name known as the BEST 
EQUIPPED ELECTRICAL SHOP for miles around. 

$97.50 starts you right. You will not miss the small monthly 
payments by reason of the increased profits which this equip- 
ment will earn for you. 

Send the coupon quickly—send check if you are in a hurry— 
as this is a special offer for June only and may not be repeated. 


Th Haak 
SHOP EQUIPMENT for 
BATTERY aud ELECTRICAL SERVICE 






4358 Roosevelt Road CHICAGO, ILL. 4.and5. ; veidenhoft Lathe 
and Mica Undercutter 
For Turning Commutator 





* § i. oo 


2. Weidenhoft 
Test Bench 
Model No. 18 


Every generator, 
starter, ignition dis- 
tributor, coil, con- 
denser, magneto _ 
and cut out test ; 

easily made by any 
mechanic. The sec- 
ond step in genera- 
tor work—testing. 
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JOS. WEIDENHOFF, INC., 4358 Roosevelt Road, Chicago, IIl. 





work. Thenextstep is back 
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3. Weidenhoff Test- 
©O-Meter Growler 
No. 959 


Readings are given on the 
meter dial indicating 
Grounded Coils, Open 
Coils, Short Circuited 
Coils, Reversed Coils, Coil 
Windings that are not uni- 
form, Grounded Commu- 
tator Bars, Short in Bars, 


Flying Shorts and Crosses. 
mS The third step in genera- 
« tor work. . 


1. Weidenhoff “Offand On” Puller Press No. 967 


(below) 


Removes and replaces all sizes and types of bearings, races, 
gears, couplings, slip rings, clutches,end caps, Bendix drives 
and commutators. The first operation in generator work. 





the Test Bench 
for final testing. 


eo 
Plas 


(5-24-28) 


We are interested in your special June offer of the FIVE pieces of Equipment for the FULLY EQUIPPED : 
ELECTRICAL SHOP at $97.50 down, balance on easy terms. It is understood that this inquiry does not obligate |_ 


me in any way. We are engaged in the business checked below: Also mention jobber’s name. 
[] Car Dealer [_] Storage Garage [] General Repair Shop [-] Electrical Service Station 
[] Auto Laundry [| Tire Shop [] Radio Shop [] Battery Shop 
Name Street and No. City and State ns 
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All over the country | 
they want Hot-Heds. 


HEY’RE certainly selling Hot-Heps! Re- 


orders are coming in from all over! These 


practical, inexpensive cigar lighters sell on sight. 


You can sell Hot-HeEps, too! They go like 
hot cakes, and there’s a generous profit on each 
sale! They come in cartons of ten—-order one 


or more cartons today! 


NORTHEASTERS IOoO! 


They’re the Horns that are selling! Be sure you have 
plenty of them! Four popular models: — 


NORTHEASTER *‘50”’ NORTHEASTER ‘‘50-S”’ 
(Magnetic Type) ~. + $5.00 (Short projector magnetic) $5.00 
NORTHEASTER **50-M”’ NORTHEASTER **75”’ 
(Motor-driven) . . »« $5.00 (Larger size magnetic) . $7.50 








NortH East Service Inc. 
Official Service and Sales Distribution 
| For NORTH EAST Products 
Rochester --Atlanta -- Chicago -- Detroit 
asCity -- NewYork -: San Francisco 
. London .. Paris -- Toronto 
Authorized Service Stations the world over 


Starters -. Generators -- Ignition -- Horns 
peedometers -- Fract. HP Motors 
Electric Drives for Typewriters 


Rochester, N. Y. 


Nornrn Easy Exectnic Co. 
Manufacturers of Automotive Equipment 
and Electrical Appliances 

S 
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IN 1903, THE MOTOR CAR WAS STILL IN THE PRE-SALESROOM ERA. THE DARING SPIRITS 
WHO WISHED TO BUY GAS BUGGIES SOUGHT OUT “THE LOCAL AGENT”. KINDLY 
COMPARE THE SAID “LOCAL AGENT” WITH THE AUTOMOBILE SALESMAN OF TODAY. 


ly 1903, the pioneer salesmen had to convince pros- 
pects that a car would even run. In 1928, most 
prospects take it for granted that all cars run. So the 
sale generally hinges on convincing the prospect of 
the point-by-point superiority of one particular car. 

When a car rides on Budd-Michelin All-Steel Dise 
Wheels, it’s an extra advantage in the salesman’s selling 
kit. Instead of having “just wheels”, it has wheels the 
salesman can talk about. 

For Budd-Michelin Wheels are convenient—they come 
in sets—5 instead of 4. The extra wheel carries the 
spare tire. In case of tire trouble, simply unscrew the 
cap nuts at the hub of the wheel that has the flat. Slip 
that wheel off—slip on the new—and the job is done! 





BUDD 


WHEEL COMPANY, DETROIT 


They’re extra safe. Made of steel, they can’t collapse 
in a crash and overturn the car. A blow heavy enough 
to bend one would wreck a wooden wheel. And when 
a Budd-Michelin Wheel is bent, it does not mean a new 
wheel and a towing charge. You have the extra wheel 
to run home on—and for about $3 a Budd-Michelin 
Wheel can be straightened, good as new. 

They’re beautiful—smooth, unbroken discs of 
polished steel, in perfect harmony with the flowing 
lines of today’s bodies. They’re easy to clean. And, 
because they’re made to stay in alignment, Budd- 
Michelins help tires wear longer. 

. . . All points which make a good impression upon 


the careful buyer. 





Also makers of the Budd Interchangeable Wire Wheel and the Budd All-Steel Wheel 
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Clearly the best 


material 


Kodaloid (Eastman Transparent 
Sheeting) 1s the best materia! ob- 
tainable for use in side curtains. 
It is 
Clear 
Strong 
Tough 
Colorless 
and free from buckle and curl. 


Kodaloid affords the motorist 
ample protection against wind 
and rain, and it costs no more. 

Supplied by jobbers everywhere 
(in first quality only). 

Fill out the coupon below for 
free sample of Kodaloid for in- 
spection and testing. 


Eastman Kodak Company 


Chemical Sales Division 
343 State Street Rochester, N. Y. 


Gentlemen: 


Please send name of nearest Kodaloid 
jobber and sample for testing. This incurs no 
obligation whatever. 


Name 
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AUTOMOTIVE EQUIPMENT 
a? gy — of the Pressed-On 
e have specialized on 


"lp TIRE APPLYING PRESSES 


Tire ; Press with 





Jib Crane 
ROL ARETE mE 
cate Baty Construction 
— Annealed Steel 


Performance 


Tire Press up- 
keep _replace- 
ments equiva- 
lent to about 





Head and Cy]l- 
inder. Forged 
Steel Pump 
Cylinders. 





Y% of 1%. Features 
Rotating Plat- 
Users en. Unusual 
1,000 Service Depth of Cyl- 


inder Throat. 
Combination 
Safety and Re- 
lease Valve. 


Stations and 
Fleet Owners. 
Hundreds of 
U. S. Army 
Models. 





Portable Jacks 


Portable Forcing Press 




















325-Ton Press With Booster 
Pump for Fast Work 


CHARLES F. ELMES ENGINEERING WORKS 
233 N. MORGAN STREET, CHICAGO, U. S. A. 
New York Export Office: 420 Lexington Ave. Phone: Lexington 4270 } 


RY HYDRAULIC 
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Stronger Than 
Necessary 


Every B. C. A. Bearing 
is made strong enough 
to carry its normal load, 
plus an added factor of 
safety. The car equipped 
with B. C. A. Bearings 
is protected from ex- 
traordinary strains by 
this extra strength. 





Anéular Contact 
Radial Bearing 





Thrust Bearing 


Bearings Company of America 




















ate iy MICH. OFFICE 


LANCASTER, PA. 012 FORD BLDG. 
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Scheblers 


are standard equip- 


ment for OTHING could speak 
cummeeeen more convincingly of the 


—-ny merit of Schebler Car- 


GARDNER buretors, and the importance of 
E e 

a... exact carburetion to fine automo- 
CHANDLER 


ce bile performance, than the growth 


AUBURN of Schebler sales during the most 
GRAHAM.PAIGE intensively competitive five years 
eee of aut bile hi 
LOCOMOBILE Schebler’s EXACT Carbure- 
du PONT | ees Tae | 
DAGMAR any dealer satisfy his customers. 
BUGATTI 
omen WHEELER-SCHEBLER CARBURETOR COMPANY 


Established 1901 INDIANAPOLIS 
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There are Profit Making Ideas 
in Every Issue of 


Motor AGE 











Many subscribers of MOTOR AGE, . 


who realize the value of its contents 
each week, route every issue regularly 
through their places of business to all 
departments. 





CHESTNUT and 56th STS. 


/AoTOR AGE. 


PHILADELPHIA, PA. 


As a means of business-building this is 
a profitable habit to encourage, both 
for the benefit of the organization and 
its individual members. It is always 


best to read MOTOR AGE every 
week, 
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$322 Buys The 
IDE AL Fountain Spray 
Car Washer 


(PATENTED) 










STANDARD HOSE 
CONE CTION 

















Hundreds of 
Dealers Are 
Ordering Them 


Satisfaction 
Guaranteed— 
Write for Circular 


Washes Car in 10 Minutes 


Simply attach holder to hose. Forces heavy spray through 
detachable mop or brush. Combed cotton mop will not hold 
dirt and grit. Genuine Palmyra Fibre brush cuts grease and 
caked mud. Long holder reaches under car parts. Price $3.00, 
at your jobbers. If he can’t supply you order direct. Ideal 
Clamp Mfg. Co., Inc., Brooklyn, N. Y. 


ORDER YOURS TODAY—IT’S A BARGAIN 


The Amber Fye 


“SQ A SAFETY 
~~ \\\_ REFLECTOR 


For passenger cars—trucks—busses. A 
sure protection if tail light fails. 
Makes night driving safer, prevents 
accidents. 


The “AMBER EYE” is visible 1,000 
feet away on a dark night—reflects 
the light rays of approaching car, and 
warns whenever tail light fails. Will 
penetrate fog much further. Strongly 
constructed with annealed glass with 
special mirror reflector. Will not 
break under vibration or any ordinary 
use. 


The “AMBER EYE” is a real ad- 


dition and safety precaution for every car, the last word in new 
devices. Endorsed by many officials. 



















Order your stock now from your nearest jobber or write for test 
sample on memo billing with your jobber’s name. 


Manufactured by Sales Dept. 
HUNT & MOORE, INC. THE ZINKE COMPANY 
New Haven, Conn. 1323 Michigan Blvd., Chicago 
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one. 


vator. 





CONSIDER THESE [ 


FACTS? 


MAKE MORE MONEY 


1. You can make from 
$200.00 to $500.00 per 
month with the help of 
a Gladish Electric 
Auto Elevator. 


SELL MORE OIL 
&. “of Silniceting pe Electric Qute 
where you formerly sold E; LEV, AT O R 


QUICK SERVICE economical lifting equipment 


3. Car owners want : 
their cars greased thoro. | Raises car five feet above the 


ughly, often and quickly. | ground. Built on jack screw 
The Gladish Electric principle, the safest lifting me- 


Auto Elevator allows thod known. Allows complete 
you to do this. 


BUILDS BUSINESS maker for hundreds of users. 


4. Ask your customers Wnte us today for complete 


to buy complete lubrica- de 
tion. Ask them to let you 
change their oil. You can 
serve them better, cleaner 
G faster with a Gladish 
Electric Auto Eleva- 








GLADISH 


Most practical, efficient and 


for service stations and garages. 


lubrication and change of oil in 
20 minutes. Greatest money- [| 


American Hoist Corporation 
2420 East 14th St. 
Chattanooga, Tennessee 

































Keep Shop Cards 
Clean 


And Avoid Loss of These 
Important Records 


Transparent celluloid face. Protects 
cards from grease, dirt and possible loss. 





a 
ere we 
Keck 


*: 
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Equipped with strong loop with snap 
fastener. 


Ready for immediate shipment: 


Sizes Stock No. Per Dozen 
842" x 9” 1103 $5.50 
734" x 9” 1105 5.50 
94%" x 11Y2” 1108 6.25 


Liberal discounts to the trade. 


- Kerp Kean Auto Propucts Co., INc. 
416 E. 176th Street New York City 


























There’s always 
something new just 
at hand for the 


regular reader of 


MOTOR AGE 
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“Trim up the 
Front /--- 


with Cowl Saddle Lights and Bands, as 


UNIVERSAL 
SPRAY GUN 







. The Universal equips you 
useful as they are ornamental. The to do spring lubrication 
vogue for 1928. Easily installed. Help engine cleaning painting, 
sell your car. : - 

etc. You can add $3 clea 
In Stock For All Makes of Cars - $ . 


profit to your bill on every 
job. 


QUICK PROFITS 


We also manufacture: Tire Mirrors— 
Tire Brackets—De Luxe Trunks—Tire 
Wells—Blinds—Fancy Tire Covers— . ; 
Body Specialties of all kinds. for garages, service stations and repair shops. 

Interesting discount to dealers. The Universal Sprays oil, paint, cleaning liquid with equal 
; mn = 3 a on mo be Eagan at either end of handle. New 
! an ho ARMSTRC a ow price rite today. 

M /) ONG CO: 


| ECONOMY MACHINE PRODUCTS CO. 
MOTOR CAR BODY WORKS 5213-14 Lawrence Ave. Chicago, Iil. 
p= YY A NEE LES ee 


























Genuine CANTON Automatic Water Gun 














Every Hose Owner is a Prospect. Garage, 
(i asy Pay ant dl esi Car Laundry, Motorists who wash their 
Siggest Ual 
peat lggest Atue 
. CONTROLS FLOW FROM SPRAY TO 
Ld what WILL LAST A LIFETIME, This te FULL STREAM 


own cars and even the Garden Enthusiast 
TRUE ECONOMY. Castings are semi-steel; 


is a prospect. 
BBB hand forged chain, Hyatt Bearings. Used Gun will pay for itself in short time in 


Shuts Off Automatically 
2-TON CRANE 
125 
| 
PRESSURE OF HAND AGAINST LEVER 
by Ford, Dodge, Packard. Two designs, ratchet 





and pawl—$125. Safety Friction Load Brake the saving of water. 
$50 additional. Can easily be installed on old 
cranes. Meets all State Safety Codes. Cataleg. 


Ask about our Easy Payment Plan. Send $2.00 for sample and Dealer Proposition. 


CANTON FOUNDRY & MACHINE CO. Dept. M., H & S Mfg. Co., Monongahela, Pa. 
CANTON, OHIO 























ee Flexo Service Can IDEAL MICA UNDERCUTTER 
nsurpassed and made to last 





2 tools in one; fits any 
A necessity in every motor. 
service and filling sta- 
tion. The flexible 
pouring tube stores in- 
side the can when not 


in use. 


Sold thru Jobbers! 


Swings up out of the way. 


Stand can be used for 
other purposes. 








Fits your pocket-book. 








J. J. ANKENBRANDT 


: Electrical Shop Equipment 
Cs tg —" = 2140 Wakeman St. Toledo, O. 


a Oe 
$4 
— <.° © 




















































‘‘Ship Me Two at Once’’ 


said Mr. A. L. Englander, dis- 
i tributor for Hupmobile cars in 
nN this part Cleveland, Ohio, as soon as he 
i flashes had seen the ‘‘New Illuminated 
S00GE BARGAINS j Flash’’ Bulletin. Another automo- 
COUPE 480) bile dealer in New Orleans wrote 
; “Ship me a Flash Bulletin just 
like the one bought by the Dodge 
Dealer in this city.’’ To see it 
will convince you of its value. 


MAKE YOUR WINDOWS PULL 
The new Illuminated Flash Bul- 
letin gets attention. The top 
part flashes. The listings are il- 
luminated from the rear. Change- 
able letters make listings easily 
changed to conform with daily 
offerings. Avoid the cost of hand 
window lettering which detracts from the general 
appearance of your display windows. Here is 
something entirely different and something new. 
A big aid in selling used cars. Shipped complete. 


a “More Air Per 
Horsepower 


KELLOGG MFG. CO. 
200 Humboldt Street Rochester, N. Y. 
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NEXT WEEK 


—is the time to read next week’s issue of MOTOR 
AGE, as you are reading this week’s issve this week 


Dimensions are 
54” high by 
25” wide. 











M A onan onsen We 7 — eee ba mens ae poster stand and 
. fe also make a co 
OTOR GE adjustable literature rack which Every Dealer 
es needs. 
‘ MOTION PUBLICITY, INC. 
Chestnut and 56th Sts. Phila., Pa. Box 410 Ypsilanti, Mich. 
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Bigler 
Better © Built Trunks 











New Lower Prices! 


Bewinding Chevrolet armatures, $2.00. 
No charge fer new commutators. Rewind- 
ing or exchanging any two unit type of 

automobile generator or starter armature 
$ of Ford armature $1.50. 
Special priees on Ford armatures in quan- 
tities. H. M. Fredericks Co., Lock 














Haven, Pa. 
BIGLER MANUFACTURING CO. FREDERICKS 
CHIPPEWA FALLS, WIS. Lyknu R ewin ds 
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e life of the car. Complete radiators for Fords, Chevrolets, Dodges and 
Maxwells. Cores for all cars and TRUCKS. If not at your jobber’s, write 











AIR COMPRESSOR CORPORATION |}. , J. C. Black Mfg. Co., Inc., Oil City, Pa. 
ee 


| Norristown, Pennsylvania : 























Stock NO- OGL OL D 
GLAR and 






motes safe 
driving by 





With the World to choose from 


get theextra banishing they chose 

profit it will VO G LAI lights. Write or wire HOU DAILLE 

super-accessory that pro- for discounts and literature. SHOCK ABSORBERS 
for the ride 


HONOLD MFG. CO., Sheboygan, Wis., U.S.A. 


HOUDE ENGINEERING CORP., Buffalo, N.Y 









































a -_ a ——— Manufacturers of Standard Super-Power 
light, with positive profits. Write today Heads for Chevrolets. Also complete rac- 
for complete information. ing equipment. 
oW4y,. The R. & R. MANUFACTURING COMPANY 
By plight ILER ELECTRICAL MFG. CO. ars eee. a A. 
5103 Lakeside Avenue, Cleveland, Ohio $S- . 


























SAFETY DEMANDS SHALER VULCANIZED TIRE REPAIRS (; V You’ll Talk Business 

When You See The : 

a> REAL PRO FIT : 
Py) 


WATSON STABILATORS 


. y John Warren Watson Co. 
,- / ?*5  # £=Philadelphia Penna. 





ent 
om” 
pop? _obbe® 
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License Pat. No. 1264770 The patented Linendoll Auto Brak : . Nickel plated—fits all cars. 
ey ogg Bon Tester gives all formation neceasary Majestic Cowl Bands || ““*"” ; 
or equalizin Ta on an car r 
light truck! $37.50 complete. Write us! d L Prices and discounts upon 
THE NORWALK AUTO PARTS . « - al amps... request. 
. MPA 
_ Norwalk, Ohio MANUFACTURED BY 
" Gen. Sales Office | METAL STAMPING COMPANY, Inc. 
eal Estate Trust Bldg. 
Pedal D , : LONG ISLAND CITY, N. Y. 
way e F. -y Philadelphia, Pa. 

















WAP a postage stamp for 

thousands of dollars worth of 
real facts on Car Washing. Send 
for your free copy of the hand 
§ book. 


MANLEY MBG. CO. 
York, Pa., U. S. A. 


(EXPANDER TYPE) 
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RINGS 


SECOND YEAR SATISFACTORY SERVICE 
The Motor Necessity That Has Made Good 


THE WEL-EVER PISTON RING CO., Toledo, Ohio 


Sold most everywhere. If your dealer cannot supply you write us 
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CYLINDER GRINDER 


HUTTO ENGINEERING CO.,INC. 
519 Lycaste Ave. Detroit, Mich. 














AIR COMPRESSORS union, nee mew waco for com com 
i emmnecm Queenie.) 


BRUNNER MFG. CO. 
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INDEX TO THE 
ADVERTISEMENTS 
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The Advertisers’ Index is published as a eonvenience, and not as 


ef the advertising contract. 


— — 


a part 


Every care will be taken to index correctly. 


No allowance will be made for errors or failure to insert. 
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Albertson & Co. ...... 
Allbestos Corp. ....... 


American Hoist Corp... 
American Tel & Tel. 
Co. 
Ankenbrandat, J. J. .... 
Armstrong Co. ........ 
Auburn Auto Co., 
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B & F Mfg. Co. 
Bearings Co. of America 
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Burton & Rogers Mfg. 

ak #600 eeer noes eadens 


Canton Foundry & Ma- 
I Mi ae 
Chrysler Sales Corp., 
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From the Early Days 


of the motor car industry 
‘“‘WHITNEY’’ CHAINS have 
met the demand for HIGH 
MILEAGE and DEPENDA- 
BILITY in the front-end drive. 


The improved and simplified 
construction of THE NEW 
“WHITNEY” CHAIN with 
double interior link engage- 
ment has resulted in QUIETER 
AND SMOOTHER OPERA- 
TION without sacrificing the 
HIGH MILEAGE that makes 
“WHITNEY” CHAINS famous. 
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CHAINS 





Quiet and Permanent 
Replacements 


THE WHITNEY MFG. CO. 
HARTFORD, CONNECTICUT 
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ONE DEALER just bought 
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new! 


The only portable 
self-soaping 


ans mu 











nozzle offered 





the auto driver ...... 


Every car owner wants the new accessory in the motor car industry. Can 


NATIONAL AUTO WASHER for _ be used at home or taken on trips. 


he can give his car a real wash with FITS ANY 
pure oil soap, just as the big auto * 200 GARDEN 
laundries do with spray guns. The soap = HOSE 


is placed in a special compartment in 
the nozzle. The correct mixture always Attractive Counter Display 
stimulates sales — car 


is provided to supply a soapy bath, owners buy on sight. 


which is harmless and removes all grit Packed 12 to a snappy "iiaeay war 
‘ 3 : : two-color carton. Priced ~~ 
and dirt without rubbing and scratching to the retailer at $14.00 


is ; d » a 
the original finish. Nozzle holds enough $1.00 for. ae 
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In Big Demand—Dealers 
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Her 
Beeceett sana 
Rectene soap to wash one car. nozzle. 
ORR MAIL COUPON Of 
eracaget aaa: TODAY a 
si x , enamine eawee 
AWN x ee le amet 




















Are Selling Them Fast B&F. Mié, Company 
One dealer in the middle West bought ae ge gf gay 
25,000—another sends an initial order imines = = 
for 500 and so on. Every car owner, ee 
chauffeur, garageman or mechanic is a PE iiecsd vied endthskhhessiuwewsats enna 
prospect—the newest and most practical a aa cig ne ie, en ee a 0 eee 








B. & F. MANUFACTURING COMPANY 
4326 Elston Avenue, “Chicago, III. 


NATIONAL AUTO WASHER 
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Now the Mail Rides Hish 


Through the air 








brakes, such as you get only with 


NEW AND DIFFERENT 
MATERIALS AND CONSTRUCTION 


Holds Wet or Dry 


RELINE BRAKES OFTEN 
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WORLD BESTOS CORPORATION 


Sian tains 





Send in this coupon for complete information 


speeds the mail plane. Over the road, speeds 
your car. Modern traffic conditions demand powerful, reliable 


52 COURTLAND ST., PATERSON, N. J. 





CHRYSLER 
Offers Today’s Biggest 
Sales Opportunities 


7 


“I started in business April 8t' 1925, 
and rented a small plac-, ..aving a 
capital of $250. I drove ntvw“  ~hry- 
sler home Friday afternox ut six 
o’clock, took it out Saturday m~ ning, 
got a signed order with *” posit. 
Called on another r four 
o’clock, sold that car straight sa. , and 
got the cash for it. 


“From April 8th to July 1st, I made 
thirty-six deliveries. Had two us:d cars 
left in stock. 


“Today Iam buying most of my Chry- 
slers in carload lots. Business has al- 
ways been good, and I show a net worth 


7 


of approximately *20,000. I 
expect to havea new building 
completed soon which will 
be one of the nicest automo- 
bile places in our town. 


“I am greatly enthused over 
the Chrysler Franchise. Believe it to 
be one of the best in the world and 
am perfectly happy with the four 
Chrysler lines.” 


Every Chrysler dealer has the same | 
opportunity this dealer did to start a 
successful, profitable business. 


For only in a Chrysler Franchise can 
you obtain a four-profit line of cars, 
which makes every prospect a Chry- 
sler prospect. 


There may be an opening for you in 
your very locality. Weare ready to give 
you further details. Your inquiry will 
be considered strictly confidential. 


CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONT. 











